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MPHASIZING what the col- 


umn has been saying right 
along, that 1934 still is a meal 
ticket for the automobile indus- 
try, comes the statement out of 
the meeting of the Dodge regional 
men that they are expecting Sep- 
tember to be better in a sales way 
than August, and October better 
than July. 

And on top of that I call on 
John Chick at Cadillac and find 
the general sales manager rub- 
bing his hands in anticipation of 
September and October — that’s 
when the quality group comes 
into its-own, its prospects back 
from their vacations and amen- 
able to reason when it comes to 
buying new cars. So again the 
column urges no letup in sales 
efforts on 1934 models. 


* 





| 
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ALL OF WHICH leads into the 
theme of today’s column — the 
Royal and Ancient Order of the 
Little Brown Jug, another name | 
for a salesmen’s contest that John | 
Chick is putting on for September 
and October. You’d expect Cadil- 
lac-LaSalle to hang up rich prizes 
for a salesmen’s contest, but not 
so in this case. John Chick is a} 
sportsman — not sport 


* 
| 





and he} 
feels that Cadillac-LaSalle sales- 
men are similarly minded, so in 
this contest which is now on) 
what’s at the end of the rainbow | 
is not a pot of gold but a little | 
brown jug, not worth a tinker’s 
damn in a money way, but far | 
above par in the final analysis of | 
“something accomplished, some- | 
thing done.” 


+ 


CHICK’S CREDO is based on 
the sporting instinct which most 
of us harbor deep down in our 
souls—the joy of winning regard- 
less of any pecuniary gains. So 
he harks back to the little brown 
jug, the bone of contention for 
years in the annual football bat- 
tle between Michigan and Min- 
nesota. Each year’s winner holds 
it until the foe takes it away in 
another game. And out of this 
comes the Royal and Ancient 
Order of the Little Brown Jug. 

Something like 1600 of the jugs 
have been sent through the field. 
Each jug has stamped on it the 
quota of the one who gets it, 
be he the factory’s assistant sales 
managers, the distributors, the 
dealers or the salesmen. Each is 
fighting to hold this jug as does 
Michigan or Minnesota, If at the 
end of the contest, a month and 
a half hence, the holder has made 
his quota he retains his jug. Fail- 
ing, he has to send it back to the | 
factory. And if he makes good 
he is given a certificate of mem- 
bership in the royal order, renew- 
able each year 


* * 





and which will | 


become a permanent Cadillac 
feature. 

Off hand, I would say such a 
contest will produce more of a 


fighting spirit among the Cadillac 
salesmen than the usual prizes 


(Continued on Page 13, Col. 1) 
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Leaf. SpringIr ndependent S uspension 


Ba Oa be . Offers! 1 Let’s 


Odd Frame In 
New Chassis 


Weight Is Lowered with 
Knee Action Front 
and Rear 








By E. M. LUBECK 

Detroit, Sept. 14.—An ex- 
perimental car developed by 
the engineers of the Leaf 
Spring Institute in co-opera- 
tion with a number of 
prominent part manufacturers 
which was previewed last week 
in ADN can now be presented 
in detail. A new design in rear 
wheel springing, making use of 
the same principle that is in- 
corporated in the front wheel 


| springing revealed- sometime ago 


is offered. The experimental 
model also incorporates the first 
American tubular back bone 
chassis with double wish-bone 
front and rear supports for the 
engine, transmission and differ- 
ential carrier. 

The entire job, which has been 
named the “Safety Chassis,” was 
developed under the direction of 
Karl K. Probst, consulting en- 
gineer, and J. H. Shoemaker, 
code commissioner for the Insti- 
tute. At the preview last week 
only those who had a hand in its 
design and construction were 
permitted to see the completed 
chassis. It will now be presented 
to automobile manufacturers. 

The “Safety chassis” represents 


| the Leaf Spring Institute version 
| of 


independent front and rear 
wheel springing by use of trans- 
verse leaf springs as contrasted 
with coil springs. 

A feature of the new develop- 
ment is the swinging of the dif- 
(Continued on Page 2, Col. 1) 


PAA Meeting 
Opens Monday 
At Philadelphia| — 


Philadelphia, Sept. 14.—One of 
the most interesting dealer meet- 
ings of the year will open here 
Monday when the Pennsylvania 
Automotive Assn. gathers at the 
Sylvania Hotel for its annual 
meeting. Speakers from every 
branch of the industry have been 
arranged for as well as enter- 
tainment in the form of gold 
and sightseeing tours. The 
meeting will be in session for 
two days. 

Among the speakers to be heard 
during the meeting will be vari- 
ous code authorities, including Jo 
G. Roberts, deputy administrator 
of the NRA and past president 
and director of the PAA; J. Reed 
Lane, executive secretary of the 
code authority of the Motor Ve- 
hicle Retailing Trade; F. W. A. 
Vesper, president of the National 
Col. 4) 
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NE of the outstanding fallacies in automobile mer- 
chandising, in our estimation, is the FOB price which | 


O 


we have adhered to religiously in advertising throughout | 


the years. Naturally, there would appear to be an ad-| 
vantage in being able to quote the lowest possible price | 
on a given basic model in advertising copy. So long as 
one manufacturer adheres to this plan, others are practi- 
cally forced to stay in line. There have been sporadic 
attempts in the past by individual makers such as Hud- 
son, Nash and others, to adopt a “delivered” or “at your 
door” price, but each attempt, of necessity, has gone by 
the boards. 

To us the F.O.B. fallacy lies in the fact that any antici- 
pated gain through quoting a low price is dissipated when 
the prospective purchaser calls at the dealer’s showroom 
all set to buy a car for $995 and then finds that the car 
will actually cost him $1,200. Most motorwise buyers 
anticipate a mark-up above the F.O.B. price, but regard- 


« ‘ontinued on Page 4, Col. 1) 


Hastin gs po ers (Code Faces Battle 
Rentean Mongers; | With Distributor 
Appoints Brandt} On West Coast 


Detroit, Sept. 14 hs 


iecuadl Ge Gate - ‘Serene | San Francisco, Sept. 13. With 
| president of the Hupp Motor Car | sme Sane autensetive industry 
Corp., in answer to published | looking on, James W. McAlister, 
rumors, contains the information | 2°'thern California Chrysler and 
that the company is strength- Plymouth distributor, opened his 


| battle on the NRA code here to- 
| day, fighting a government suit 
to compel him to observe used 
car prices as set by the National 
Code Authority. The veteran dis- 
tributor was brought into Federal 
court as a result of having sent 
out bulletins to his dealers and 
employes announcing that he 
would not abide by the NRA, and 
offering to provide legal defense 
in case of government action. 
What he described as the break- 
down of the NRA code in the 
selling of automobiles was related 


(C ‘ontinued on Page 13, Col. 4) 


ening its personnel and products; 
that Hastings will give up the 
helm soon to “my successor, a 
man of outstanding ability,” that | 
Arthur J. Brandt, well known | 
through previous connections 
with Oakland-Pontiac and Aus- 
tin, has been named assistant 
general manager as of Sept. 10; 
and that Hupmobile is not at the 
present time negotiating or hav- 
ing in mind any merger with any | 
other manufacturers. 
Hasting’s statement follows: 
“It is quite true — a a 
(C ‘ontinued on Page »¢ ‘ol. 





Proposed wuiah Retailing 
Code Supplement Ready 


Detroit, Sept. 14.—A tentative 
code for the retail truck mer- 
chants, which will be submitted 
as a supplement to the Motor 
Vehicle Retailing Trade Code, has 
been completed and now awaits 
public hearing and acceptance by 
the NRA. While this approval 
has not been given, and changes 
in the proposed code may be 
| made before it is approved, Au- 
tomotive Daily News is pleased | 
to present, herewith, a draft of 
the proposed code. 

Since the majority of the rules 
| now incorporated in the Motor | 
Vehicle Retailing Code will apply 
| to truck retailers, only those sec- 
tions which will pertain solely to 





The Top Ten | 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today 


1934 “Make 1933 


1—368,850 Ford 177,865— 
2—348,208 Chev. 302,174— 
3—203,764 Ply. 137,669— 
60,783 Ddge. 46,8304— 
51,507 Pont. 56,107— 
44,880 Olds. 22,829— 
39,822 Buick 30,969— 
28,211 Stude, 21,970— 
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CSOD at OW = tO 


9— 27,543 Terra. 21,051— trucks are shown 
10— 16,824 Chrys. 17,352—10 Under the proposed code the 
Total All Makes_ chassis, bodies and equipment of 
1,261,974 902,454 trucks taken in trade would be 


considered on the basis of sepa- 
rate items 
In order to determine 
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See Complete Cumulative 


Figures including Aug. to 


date pages 16-17 this issue. the 
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orig- 


Sec. 7-A Showdown Seen 


| 
| 
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|Houde e Group 
Stands Pat 


Take Off the Whiskers—* taivoria |T) Labor Row 





Claim Rule Reverses the 
President’s Stand on 
Bargaining 





By WILLIAM ULLMAN 
Washington, Sept. 14. — 
Whether the Government 
may force a business man 
to engage in collective bar- 
gaining and dictate the 


formula under which such negoti- 
ations must be conducted is the 
question at stake in the issue be- 
tween the National Labor Rela- 
tions Board and the Houde En- 
gineering Corp. of Buffalo, N. Y., 
an outstanding automotive com- 
pany. 

That the matter is definitely 
due for a showdown is the con- 
sensus in Washington. The issue 
is believed clear. The company 
does not challenge the Labor 
Board's facts; It challenges the 
law. 

Reference of the Houde case to 


the Compliance Division of the 
National Recovery Administra- 


therefore, as mark- 
ing the beginning of a series of 
legal actions which may carry 
the issue of who shall represent 
workers in any plant ultimately 
to the United States Supreme 


tion is seen, 


| Court. 


National Labor Relations 
Board, the “supreme court of la- 
bor,” ruled recently that the 
Houde corporation is obliged un- 
der the National Recovery Act, 
and specifically, its now famous 
Section 7a, to deal with the repre- 
sentatives of the majority of the 
workers as the spokesmen of all. 

The Houde company notified 
the Board that it will not comply 


(Continued on fags 12, Col. 4) 


The 





Chicago Truck 
Conference Date 


Back to Oct. 22 


Washi: Sept. 14.—The first 
annual convention of the Ameri- 
ean Trucking Assn., Inc., sched- 
uled for Sept. 24 and 26 at Chi- 
cago, has been postponed until 
October 22 to 24, ATA headquar- 
ters here has announced. 


Decision to that effect was 
made by members of the execu- 
tive committee of the ATA, by 
telegraphic vote this week, fol- 
low advices from Washington 
that delays in NRA approval of 
procedure for electing permanent 
members of the National Code 
Authority made it physically im- 


possible to hold election at the 
time of the convention. Inas- 
much as the election of the Na- 
tional Code Authority will bring 


accredited delegates from each 
region together who will be vitally 
interested in attending the Amer- 


Continued on Page 2, Col. 4) 
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L. S. I. Offers New Independent Leaf Springing 


Unique Chassis Results 


From Combined Efforts 


(Continued from Page 1) 


ferential carrier from the con- 
ventional position as part of the 
rear axle, to the frame itself. To- | 
gether with the drive pinion car- 
rier the differential housing is} 
mounted on specially designed 
rubber cushions on two rear | 
frame cross members. The im- 
portant feature of this construc- | 
tion is that the weight of the | 
carrier and the differential be-| 
comes a sprung weight item in- | 
stead of unsprung, as has been | 
used in American car construc- | 
tion for the past thirty years. | 
The result is, that with the uni- 
versal jointed axle shafts, the} 
total transposition of unsprung | 
weight to sprung weight is said | 
to be about 140 pounds, leaving | 


only the wheels and brake as- | 
sembly as unsprung. 
Engineers who inspected the 


product of their handiwork as it | 
appeared at the showing last 
week predicted that it is the 
forerunner of many new develop- 
ments in motor car chassis con- 
struction. 

The following data is obtained 
from the experimental car now to 


be shown to the automotive in-| 

dustry: 
UNSPRUNG WEIGHT 

Ind. Con. | 

Spg. Spgs. | 

Front System 182 227 

Rear System 210 309 

392 536 

The tubular back bone frame, 


with the wish bone sections front 


Knees for Both Back and Front 


| der supports. 


| the 


bone is formed. This tubular 
section serves as the back bone 
of the frame. The front and rear 
sections of the frame channels 
form the double wish bone. The 
front end wish bone supports the 
engine and the transmission 
while the rear wish bone forms 
the support for the differential. 


By the use of special box con- 


struction inserts, both the front 
and rear wish-bones are given 
additional strength. The com- 


plete frame is said to show a sav- 

ing of 30 per cent to 40 per cent 

in weight as compared with the 

conventional type of frame. 
Tublar Section 


Welded to the tubular section 
as well as to the wish bone are 


| brackets of box section construc- 


tion which form the center body 
support and rear and front fen- 
The ends of these 
brackets may be used to carry 
running board, if running boards 
are specified by the maker using 
the “Safety chassis” frame. The 
welded brackets have been sub- 
jected to severe tests to prove the 
worth of this type of construc- 
tion, 


A novel feature is use of the 


tubular back bone as a housing |} 


for the drive shaft. This is made 
possible as the result of mounting 
differential in the frame. 
The up and down movement of 
the rear wheels being taken care 
by the double universal joints in 
the driving arms extending from 


ee oa Caf Rae 
CEH Ed hsatdd eyed Te tha 


la Fhe) we Spring Seat 


Kear fender Orackes 
Center Go. ed el) lela 
Front fender Bracket 
ALM el ME) eae 
tive « EL Ad a 
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This plan view shows the unique 


front wheel independently sprung 
job was introduced. 

leaf length. This 
about by the fact 
that the tolerances allowed in 
spring manufacture, usually one | 
sixteenth of an inch or less, had 
an effect on wheel alignment 

lhe adjustment device consists of 


variations in 
was brought 








The view at the left shows the arrangement of the independent springing through leaf springs devel- 


oped by the Leaf Spring Institute. 
view is the front end arrangement. 
Engineers from several outstanding 


and rear, is a radical departure 
from all conventional designs. 
Similar, but more expensively 
constructed designs, made their 
appearance in Europe several 
years ago, but because of compli- 
cations in manufacture have 
never been used in actual motor 
car production. The new Leaf 
Spring “Safety Cnassis” is simple 
in construction and is said to be 
less expensive to manufacture be- 
cause of a decided saving in 
weight of material. The sponsors 
contend that while car manufac- 
turers have been striving to save 
weight in the matter of ounces, 
the new frame actually saves 
pounds. This saving in weight is 
readily translated into savings in 
costs without sacrificing stability. 
Tests are said to reveal that the 
new frame has a torsional stiff- 
ness of 140 per cent to 400 per 
cent greater than the conven- 
tional “X” member frames in use 
today. 


Frame Welded 
The new frame is fabricated 
from two full length frame chan- 
nels, so shaped that when the 
sections are 
tubular back 


rounded center 
welded together a 


The differential is carried in the newly designed frame. 


Both are adjustable to correct 


| the differential to the rear wheel | 


spindles. 

This drive from the differential 
involves a new type of universal 
joint, specially designed for the 
job. 

Newly designed double acting 
shock absorbers and torsion sta- 
bilizers combine to give the new 
chassis unusually fine _ riding 
qualities. Universals used in the 
rear drive system are equipped 
with needle type bearings and 
tests are said to show that the 
joints operate at 1% degrees at 
full load and at 8 degrees with 
no car passengers with no loss 
at full load and only eight-tenths 
of one per cent loss with no load. 

In building up the chassis with 
the new frame and independent 
springing on all four wheels sev- 
eral other important improve- 
ments have been made that were 


not developed at the time the 
@ below: 
Tire Geometry 

Rear Rear Track Rear Track Front Front Track | 

Camber Ground Top Camber Ground 
Full Deflection 2/3 5/16” — %” 0.0 3" 
5 Passenger 1.0° 0.0” 0.0” 1.0 0 
2 Passengers ....... 1-2/3 —3 /16” — %” +-1.0° 0 
Full Rebound 22/3 —9/16” —1%" %° —%"” 


The right 
for spring variations and settling. 


part makers assisted in the design. 


eccentric bushings at the spring 
ends which may be adjusted to 
positive alignment and secured 
by a pin. Likewise the problem 
of absolute castor and camber 
was solved by an eccentric pin 
which secures the caster and 
camber adjustment incorporated 
with a threaded bushing at the 
upper end of the shock absorber 
parallelogram, The outcome of 
this feature because of its re- 
markable simplicity and low cost 
is that the shock absorber manu- 
facturers, who have _ furnished 
layouts which can be used in con- 
nection with all types of inde- 
pendent wheel springing, will be 
on the market this fall with im- 
provements in shock absorber in- 
stallations which will be more 
efficient than any used hereto- 
fore. 


Some 
of the 


interesting observations | 
tire geometry are given | 


Tubvior Box. 


Authorities. 
tion 


appeared 


Code 


for 


| sessions of the meeting will come | 


aa , 


Section Framne 





frame design developed 
suspension. 


in connection with independent leaf spring 





o-— See main 
spindle carrier ciiataees ten Voting Procedure Causes 


Postponement of STA Meet 


(Continued from Page 


ican Trucking Assn.’s convention, 
it was felt unwise to hold the two | 
events at different times, it is ex- 


| plained. 

Delegates who will elect the} 
members of the National Code 
Authority will be chosen at re-| 


gional meetings of the State Code 
Last week, with ap- 
proval on several items of elec- 
procedure momentarily ex- 
still not available, it 
to NRA officials and 
representatives of the American 


pected but 


Trucking Assns. and the National 
Code Authority that it would be} 


impossible to elect the National 
Authority, as scheduled, 
during the week of September 24. 

Full details as to the procedure 


for holding regional conventions 
the selection of electors who 


PAA Meeting 
Opens Monday 
At Philadelphia 


(Continued from Page 1) 
Automobile Dealers’ Assn., St. | 
Louis, Adolf Seltz, member of : 


Pennsylvania State Advisory 
Committee for the M.V.R.T. 
code. 


Other speakers will include Al- 


fred Reeve, vice-president and 
general manager of the National 


Automobile Chamber of Com- 
merce, James Dalton, editor of 
Motor, New York; Leon F. Bani- | 
gan, editor, Automobile Trade} 
Journal, Philadelphia; Cdward | 
Payton, market analyst, Clev-| 
eland; Leon D. Metzger, secre-| 


tary of revenue and W. W. Mat- 
thews, director of the Division of | 
Safety, Pennsylvania Department | 
of Revenue, Harrisburg; and G. 
E. Weaver, president of the! 
Weaver Mfg. Co., Springfield, Ill. | 

The annual banquet will be 
held on Monday evening. Elec- | 
tions will be held on Monday | 
afternoon with the new president 
being presented to the members 
of Tuesday morning. Business| 





| to a close on Tuesday noon with | 


the last item on the list being | 
the selection of the location for | 
the 1935 meeting. Luncheon will | 
be held from noon to 1:30 with} 
golf and sightseeing taking up 
the remainder of the day. 


1) 

will be entitled to voie in the 
National Code Authority election 
will be sent to the field, it is ex 
pected, next week. 

In addition to the National 
Code Authority election, oiiicers 
of the ATA will be elected Th 
latter will be chosen by the dese 
gates selected from the associa- 
tions within each state, the offi- 
cial statement points out. 

All phases of the trucking in- 
dustry will be discussed at the 
sessions, it is stated, and while 
the different sessions will be con- 
fined to the accredited delegates, 
insofar as voting is concerned, 
the deliberations of the conven- 
tion will be open to all those in- 
terested in the trucking indus- 
try. It is urged that shippers, as 
well as operators, attend. 


Petroleum Taxes 
Furnish 11% of 


Internal Revenue 


Washington, Sept. 14. — Eleven 
per cent of all internal revenue 
collected by the Federal govern- 
ment in July was paid by con- 
sumers in the form of taxes upon 
petroleum products or services 
and upon motor vehicles, accord- 
ing to the American Petroleum 
Institute. The total tax bill was 
$22,209,242.67 as compared with 


| $27,475,667.11 in July, 1933, the de- 


reflecting, in part, the 
reduction of the Federal 


crease 
aan, 7 


| gasoline tax rate to one cent per 


gallon from one and one-half 
cent, the statement says further, 
continuing: 

Motor fuel again bore the 
larger share of the tax burden, 
$12,650,964.80, or about 55 per 
cent. One new Federal tax ap- 
pears in the total, the recently 
imposed Federal levy upon crude 
oil processed adding $46,060.78 to 
government income. 

Following are July tax collec- 
tions in 1934 and 1933: 








July, 1934 July, 1933 
Lubricating Oils ..$ 2,056,168.57 $ 2.451,63 
Gasoline -. 12,650,964,.80 15,799,053.99 
Pipe Line Trans.. 736,777.44 904,880.04 
Motor Trucks .... 174,406.66 471,944.29 
Automobiles 3,295,030.58 3,743,538, 26 








Auto Pts., 374,969.09 
Tires eabinacen 2,3 328.38 3,067,775.73 
Tubes ‘ eee 548,536.37 556,165.12 
et Processing... 46,060.78 


Total - -$22,209,242.67 $27,475,667.11 





~~ 
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Code Opponents GG 


Charges “Squ 
On Small 
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eeze’’ is Put 
Business Man 


By M. B. KAPUS, 
Dodge-Plymouth, Superior, Wis. 


As long as codes are under dis- 
cussion I would like to give my 
version of them. 

The enforcement of codes can 
only be brought about by doing 
no business as public sentiment 
is against all codes, just absolute- 
ly fed up on it. I myself do not 
see through them either. 

At first I did believe it in, but 
I live in a small city, where com- 
petitive dealers are on the en- 
forcement body and they spend 
most of their time looking after 
my business and neglect their 
own. Of course, their violations 
don’t count, as they are the big 
men behind the guns here. 

My complaints are forgotten, 
and as the codes are trying to 
freeze out small business, I there- 
fore do not make them anymore. 

We made money during the de- 
pression, and could do so now if 
we were given the chance to 
make a small profit instead of 
making nothing at all. There are 
a certain amount of businesses 
that fail regardless of codes or 
times, and the ambitious man 
gets ahead while the dead head is 
always complaining. 

I maintain that the only way 
for the recovery act to operate is 
that a profit is made, but how 
much it is impossible for the gov- 
ernment to set, as our good busi- 
ness firms are operated on a 
small margin but a quick turn 
over. 

The more automobiles sold 
means more work for labor, steel, 
paint, freight, industries sales- 
men and all other industries, so 
why stop people? 

The codes, to my way of think- 
ing are just making a bunch of 


crooks out of the business men. 
True enough, the code authorities 


did my brother, when he was a 
prohibtion agent. That’s where he 
was making his living. No won- 
der he boosted it. 

Take your own town, what are 
the people saying about codes 
and the N. R. A.? These same 
codes have caused more trouble 
and grief and we have not seen 
the end of it yet—just wait till 
winter sets in. 

I'll cite an example that is 
right here in my own business. 
I have a young married man 
working for me in the office. I 
am paying him $17 a week. He 
has a _ brother-in-law that is 
working for the F. E. R. A. pro- 
ject; gets his rent, clothing, and 
part of the food furnished. He 
works four days a week, six 
hours a day and receives 62% 
cents per hour. Now my man 
wants to quit. He says he will be 
better off on a job like that than 
working for me with all the re- 
sponsibility. 

If business was good, he would 
be worth more money, but with 
the way the codes have cut down 
the volume, I cannot see my way 
clear to pay him more. 

It appears to me that when our 
forefathers came to this country 
they came here to have liberty 
and to get away from ruler con- 
trol. But the way the codes have 
taken this liberty away from us, 
a man might just as well get out 
of business and go to work for 
the government. 

This is my version of the situa- 
tion. Maybe some one else has 
another. 





Dealer Airs Code Kicks 


In a Let 


ter to Vesper 


By H. W. PRENN, President, 


Central Chevrolet 

The following letter is a copy 

of a letter from H. W. Prenn, 
president of the Central Chev- 
rolet Co., St. Louis, Mo., to F. 
W. A. Vesper, president of the 
National Automobile Dealers 
Assn. In his letter, Prenn aired 
his objections to several points 
in the Motor Vehicle Retailing 
Trade Code.—Editor’s note. 

I am taking this means of voic- 
ing my criticism to the Motor Ve- 
hicle Retailers’ Code and request 
that you give it 





fore proceeding, I want you to 


know that this criticism is not of | 


a personal nature. 


consideration | 
from a practical standpoint. Be- | 


Co., St. Louis, Mo. 

, notification from the State Ad- 
| visory Board, in which they 
stated that my company was as- 
sessed $1.25 for each new car 
sold and delivered to a customer. 
Now after giving this careful con- 
sideration, I cannot possibly rec- 
oncile this charge with benefits 
received as 
under present conditions, because 
the Retail Code, in my estima- 
| tion, has been detrimental to the 
automobile retail business due to 
your inability to secure accept- 
ance of compliance from the deal- 
ers. I believe the majority of 
dealers know the Automobile Re- 
tail Code is fundamentally wrong 
| and cannot possibly survive. 


A few days ago I received a| Another objection is the inabil- 


Heavy Fall Salas Volume 
Seen by Dodge Field Men 


Detroit, Sept. 14.—The opinion 
that September deliveries of pas- 
senger cars and trucks by Dodge 
dealers will exceed the sales fig- 


ures of August, and that October | 
outstrip sales re- | 


business will 
corded for July, was voiced at a 
two-day conference held at the 
Statler Hotel and attended by 
factory executives and by man- 
agers of the 12 geographical re- 
gions composing the Dodge Bros. 
field organization. 


The principal subject of the 


discussions, cited by A..vanDer- | 


Zee, general sales manager as 


having prompted the gathering, | 


was the realization that the clos- 
ing months of the present year 
would afford a close parallel of 


; the Fall of 1933 in which Dodge 
| dealers’ retail sales continued in 
| very sizable volume, without the 
so-called seasonal slow-down. 

Among the plans presented by 
vanDerZee and his factory asso- | 
ciates for taking advantage of 
the favorable conditions confront- | 
ing Dodge dealers, were an} 
autumn advertising campaign, | 
the enlistment of additional man 
power to handle the expected 
large volume of business and a 
general widening in the scope of 
dealer activities. 

W. M. Purves, assistant general | 
sales manager, predicted that the 
year’s new car and truck sales 
volume of Dodge dealers was ex- 
| pected to reach the total of 260,- 
000 vehicles. 


claim the codes are going fine. So | 


a Dealer operating | 





ity of the Administration, na- 
tional, state, and local, to definite- 
ly interpret the Code so that it 
could be operated in a practical 
manner. You know, and I know, 
that there have been rulings out 
of Washington which were sup- 
pressed, such as the consignment 
ruling which was never passed on 
to the individual dealers. Who- 
ever was responsible for that sup- 
pression of rules violated the 
| spirit of the Code and of course 
did not set a very good example 
of fairness for his fellow dealers. 
Now since we know about the 
suppressing of that rule, we have 
every reason to be suspicious of a 
repetition of that attitude on the 
part of the administrators of the 
Code. Certainly the dealers have 
lost confidence in the manner in 
which this has been handled, and 
you will have to agree with me 
that the Code cannot be success- 
ful unless it has the confidence 
of all parties concerned. 


This Code, since it has been in 
force, has put a premium on dis- 
honesty and subterfuge, and the 
so-called “Chiseler” has reaped a 
harvest at the expense of the 
abiding dealers, who endeavored 
to live up to the Code as inter- 
preted by them. It has burdened 
the dealers with an unecessary 
amount of detail and we all know 
that simplicity of direction and 
operation lends itself to efficiency. 
So, in my opinion, all a good au- 
tomobile dealer needs, is enough 
working capital and a working 
conscience, and you cannot re- 
place either with the Code. 

Another criticism, the National 
Automobile Dealers’ Assn. is rec- 
ognized by the National Recovery 
Act as official representative of 
the American automobile dealer. 
I believe this authority was as- 
sumed and has not been passed 
on to the National Automobile 
Dealers’ Assn. by a vote of the 
majority of the automobile deal- 


Textile Strike 
Hits N. England 








Parts Suppliers 


Bridgeport, Conn., Sept. 


Several 


operations seriously affected by 
the textile strike, while others 
| have experienced no difficulty. 
|Two plants of the 
Coach Lace Co. here 


have, been 


| in spite of an appeal to employes 


the company. 

In Chicopee Falls, Mass., it was 
reported that strike-closing of 
the Fisk Rubber Corp. fabric mill 
at New Bedford had cut off the 
company’s tire fabric supply and 
that the Chicopee Falls tire plant 
would have to be closed as soon 
‘as the available reserve stock 
was exhausted. Edward D. Levy, 
president, stated that there was 
enough fabric on hand to con- 





tinue tire manufacture “for the 
present.” 

Employes of the Russell Mfg. 
Co,. Middletown, Conn., refused 


to join the strike although they 
are organized under the United 
Textile Workers of America. The 
head of the local union issued 
a statement lauding the attitude 
of the Russell management and 
declaring that the union would 
not violate its contract. 

The Raybestos Co. in Bridge- 
port and Stratford, Conn., has 
not been affected by the strike, 
it is understood. 


Chicago Dealers to Play | 


14—With one of 
the largest turnouts in years ex- 
pected, the Chicago Automobile 
Trade Assn. will hold its annual 
outing next Wednesday at the Bob- 
O-Link Country Club. The day will 
be given over to golf, horseshoe 
pitching and bridge, according to in- 
dividual preferences of the mem- 
bers and their guests. Numerous 
| prizes are to be awaried. 


Chicago, Sept. 





| the dealers, so it is reasonable to 








14.— | 
Southern New England | 
manufacturers, supplying the au- | 
tomobile industry, have had their | 


Bridgeport | 


closed as a result of the strike, | 


ers. Then, after being snvented | 
with this recognition, they feel | 
privileged to impose working con- 
ditions and policies of their own | 


making. In other words, in my | 
opinion, an organized minority 
have imposed themselves upon 


the dealer body and are now try- 
ing to impose this assessment 
which would only encourage more 
complications for our business. | 
After a year of operating under 
the Code, I feel all dealers} 
should be given the right of ex- 
pression by vote as to whether or 
not they wish to continue the 
Code. I believe this should be 
done by a simple ballot asking | 
each individual dealer if he wants | 
the Code continued or abolished. 
I also think you should mail these 
ballots and not resort to an open 
convention because my experi- | 
ence in these meetings leads me | 
to believe that they are domi-| 
nated by a controlled program. I} 
also know that the attendance 
does not constitute a majority of | 


believe that the absentees are 
negative to the Code, but due to 
the fact that they are not or- 
ganized, they have no desire to | 
make it a personal issue. 

So, in closing, I want to repeat 
that this i§ not a reflection on| 


your sincerity to help the auto-| 
mobile retail dealers, but I do} 
question your judgment in regard | 
to the Retail Code. As an ideal | 
it is wonderful, but as to its) 
practical operation it is my opin- | 
ion that it is failure. 


GM Meeting 


| other. 
|larger dealers, who are patting 


|}and I know 


3 


et In Licks; Pros Hold Tongue 





| Says Dealers 


| Underestimate | 
Code Violation | 


By D. H. STEINER 
De Soto-Plymouth, Wadsworth, O. 

We have before us your issue 
of Saturday, Aug. 25, 1934, and 
note the letters which were writ- 
ten by different dealers concern- 
ing the code, especially the letter 
by D. G. Higgins, Jones Motor 
Co., Leaksville, N. C. 

Have noted his statement that 
75 per cent of the dealers are not 
living up to the code. I am going 
to go him one better, for in our 
three counties I will say that 95 
per cent of the dealers are violat- 
ing the code, in one way or an- 
To be sure some of the 


themselves on the back and try- 


|ing to congratulate themselves 


that they have been strictly con- 
scientious in this matter, have a 
large force of salesmen who are 


| doing the code violating for them, 


dealers who send 
them out for that purpose. 

The code as it is now, has a 
demoralizing effect on dealers, 
they will lie and plan all kinds 
of cover-up schemes, which in 
fact are violations. 


Sept. 27 to. 


Discuss Management Group 


New York, Sept. 14.— General , 
Motors has issued a call for a 
special meeting of the stockhold- 
ers for Sept. 27. The objective 
of the meeting is to deal with 
certain proposed changes in re- 
spect to the relationship of Gen- 
eral Motors Corp. with General 
Motors Management Corp., ac-| 
cording to a statement by A. P. 
Sloan, president. The latter was 
organized some years ago for the 
purpose of providing an instru-| 
mentality whereby its stockhold- | 
ers, constituting the major exec- | 
utive group of General Motors, | 
would become important stock- 
holders in General Motors com- 
mon stock. 

No change is contemplated in 
the amount of participation of 
General Motors Management 
Corp. in the earnings of General 


| Motors Corp. nor in the price of 


by H. B. Naramore, president of | 








| until 1933, when it was $516. How- 


the General Motors stock which 
was purchased by General Mo- 
tors Management Corp. from |} 


General Motors at the time of the 
former’s organization in 1930. 

The proposals are in relation 
to changes in the corporate set 
up of General Motors Manage- 
ment Corp. and contemplate al- 
teration in the date of retire- 
ment of certain bonds issued by 
General Motors Management 
Corp. for the purchase price in 
part of General Motors stock, as 
well as the adjustment of inter- 
est rate on such bonds. In addi- 
tion, an adjustment is contem- 
plated with respect to the secur- 
ity underlying the bonded indebt- 
edness—the objective of this 
change being to insure to the 
Managers’ Group, their pro rata 
participation in the earnings of 
the contract between General Mo- 
tors and General Motors Manage- 
ment Corp. 

The proposals have the approval 
of the board of directors of both 
General Motors Corp. and Gen- 
eral Motors Management Corp. 


Instalment Notes Rise 


During First Half of Year 


Chicago, Sept. 14.—-A rather 
steady downward trend between 
1928 and 1933 in the amount of 
instalment notes on motor ve- 
hicle purchases has been followed 
by a rise this year, but it is less 
in proportion than the average 
increase in car prices, according 
to figures compiled by Milan V. 
Ayres, acting secretary and an- 
alyst of the National Assn. of 
Finance Companies. 

“The average instalment note 
on new motor vehicles in 1928 
was $635,” states Ayres in the cur- 
rent issue of the NAFC News. 
“This figure decreased each year 


ever, for each of the first six 
months of 1934 the figure has 
been higher than the 1933 average 
and has amounted to $553 for the 
six months’ period.” 


In seeking to account for the 
trend, Ayres compares automo- 
bile prices during the period in 
question, with the following con- 
clusion: 


“This increase 





in the average 


instalment note raises the ques- 
tion whether prices of motor ve- 
hicles have risen corresponding- 
ly. The exact figures are unob- 
tainable, for furtunately' the 
monthly reports of the National 
Automobile Chamber of Com- 
merce segregate the passenger car 
production of members of that 
association into 15 price classes. 

“A study of these figures re- 
veals that the average wholesale 
price of the automobiles covered 
thereby has been about $64 
greater for the first half of 1934 
than for the year 1933. Ford 
cars constitute nearly all of the 
automobiles not covered by the 
NACC figures. A study of Ford 
price list prices indicates that the 
average wholesale price of the 
Ford cars for 1934 has been about 
$19 greater than for 1933. 

“Giving these figures the proper 
weight, we arrive at the result 
that the average price of all cars 
sold has increased by about $48, 
whereas the increase in the aver- 
age installment note has been 
only $37.” 


















































































4 AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 15, 1934 





Automotive Daily News 


The Trade Newspaper of the Industry 
Published every Wednesday and Saturday at 
DETROIT, U. S. A. 
Fifth Floor, New Center Building 
Telephone Trinity 2-3500 


GEORGE M. SLOCUM, Publisher ; 
B. Crighton, Business Manager; Wm. C. Callahan, Managing Editor; Ray C. Blackwell, 
Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 

Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 
William Ogg FitzGerald, Art Director 


RESIDENT CORRESPONDENTS 
New York; C. J. Alexander, Wall Street Correspondent; 
Chicago; William Ullman, W ashington, D. C.; John C. Wetmore, Los Angeles; A. L. 
James, Akron; K. H. Lansing, Philadelphia; D. M. Trepp, Seattle; B. GC, ne. San 
Antonio; C. M. Zeff, Kenosha; C. Joyce, Toronto; Ira Alexander, Denver; R. H. Brown, 
Birmingham; J. H. Reed, Atlanta; Arthur Buck, Indianapolis; A. W. Williams, Louisville; 
George Smedal, Minneapolis; James R. Lowell, Lincoln, Neb.; C. B. Barr, Bridgeport, 
Conn.; E. R. Tuttle, Des Moines, Iowa; F. L. W. Bennett, Sale Lake City, Utah; 
, oe ee aor Wis.; Roy Carmichael, Montreal, Canada; 
- J. Nally, Toledo, Ohio 





CHRIS SINSABAUGH, Editor 


Charles M. Sievert, Mel Adams, 





also” —., Cubs and Panama. To oan countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 


inte “under Act of March 3, 1870. 


Entered as second-class matter Post Office, Detroit, 





One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Take Off the Whiskers 


(Continued from Page 1) 


Let’ 


less of this, the practice puts the dealer on the defensive | 


as soon as he is forced to tell the buyer that the $995 car 
actually sells for $1,200. 
for the buyer to attempt to obtain concessions on one or 
more of the mark-up items. 

In past years factories have faced still another problem 
in determining a delivered price for certain zones, in that 
no official zoning for the country had been arrived at. 
Each manufacturer in those days had to pick his own 
zones and, when his zones conflicted with the zones 
selected by another manufacturer, trouble ensued because 
of the price differential in competing makes of cars. 

Under the present dealer code 25 zones have been de- 
termined in connection with the Official Used Car Price 
Guide. In each zone used car prices are uniform for all 
states and cities falling within it. It would seem a simple 
matter to take over this zoning plan and apply it to new 
car prices, for what the buyer wants to know is, how 
much a complete car, with full equipment and ready to 
run will cost him. He is not interested in costs of freight, 
cost of bumpers, spare tires, etc. 

We are soon to enter a new automotive year with new 
models, new dealer ideas, new money in the market and 
a new deal. 


motive museum? 


A Help or a Halter 


¢> v= a year ago, when the National Recovery Act 
first came into being, Automotive Daily News called 
attention to the dynamite packed into one brief paragraph 
entitled Section 7-A. This paragraph guaranteed to la- 
bor the right to bargain collectively. Fundamentally, it 
gave nothing to labor that labor did not then enjoy. To 
the labor organizer it gave a two-tined fork with which he 
could simultaneously prod both employer and employe. 


For several months both employers and employes have | 


accepted the interpretation placed upon Section 7-A by | 
President Roosevelt, which said in effect: 


held, further, minorities were entitled to pro-rata repre- 
sentation in bargaining. This seemed a fair and honest 
honest interpretation of a vague and ambiguous section 
of the recovery act. 


Now we have the spectacle of the National Labor Rela- | 


tions Board in the Houde decision issuing a ruling which 
apparently upsets the balance as outlined in the Presi- 
dent’s agreement last March. This board has ruled that the 
majority in any plant must be recognized as the sole 
representative group for the entire plant. 

Under this ruling the worker is forced to accept the 
elected representative whether chooses to do so or not. 
He is not permitted to settle his differences with his em- 
ployer through any other channel, because the employer 
is enjoined against dealing with him. If the elected rep- 
resentative feels that he is not making sufficient progress 
with the employer to insure holding his job with the 
workers he can call a strike. Under the Labor Board 
ruling, the worker who did not vote for this representa- | 
tive can be forced into line or out of a job. Section 7-A| 
which was supposed to be a help in reality has become a_| 
halter. 


It immediately opens an avenue | 


Don’t you think it is time to take off the | 


whiskers and ship the F.O.B. price tags to some auto-| 
| vertising. 





“The right of | 
labor to bargain collectively must be recognized, and the | 
right of the individual to select his own representatives | 
in bargaining must also be recognized. The President | 


| ables 


AIR 


By Cliff Knoble 





OMETIMES the best way to 
iron-out troubles is to flatten- 
out the trouble makers. 
* * of 


ADVICE TO SALESMEN: 

The text books all advise you 
to see at least ten prospects every 
day. For the benefit of the fel- 
low who wrote me last week that 
his prospects were beginning to 
get a little disagreeable toward 
him, I’d like to explain that the 
text books meant ten “DIF FER- 
ENT” prospects every day. 

* * eo 

Never judge a car by its driver. 
In many cases it couldn’t possibly 
be that bad. 

* Eg * 
Nomination for the Most Useless 


Thing in the World. 
A “Welcome” sign on a cemetery. 


& * # 
SHORT WEIGHT and poor 
quality are things the public 


won't tolerate from a merchant 
—but which the merchant must 
accept as a necessary evil when 
he buys labor. 

a * * 


LIFE’S JOLLIEST MOMENT 
when you get a fifty dollar 
larger allowance for the old crate 
than you had dared to expect. 
Eo * * 
CRITICIZE automobile sales- 
men if you like—but you never 
heard of one who was selling cars 
to make his way through college. 
* * 4 
Daffy Definitions. 
Deficit: The word you use in- 
stead of “loss” when you haven’t 
given up hope. 
* # co 
AMONG THE HANDICAPS a 
dealer has to survive are com- 
petitors, business depressions, bad 
weather, and factory help. 


cS * * 

Sidelights 
A psychologist tells us that the 
average of intelligence in this 


country has risen from 12 to 17 
years, which re-emphasizes our 
contention about automobile ad- 
The writers usually 
prepare special copy for’ the 
American Boy, very much simpli- 


fied, and written in an educa- 
tional vein. Why use any other 
kind at all? 


* cd * 
SOMETIMES prospects appear 
to be of two kinds—those who 
won’t buy, and those who’d leave 
you better off if they didn’t. 
Bo * * 


SENTENCES never seen 
automobile ad: 
“Insist on a demonstration. In 
fact, you may have to insist, be- 
cause we have a heck of a time 
getting some of our dealers to 
demonstrate.” 


in an 


%* * % 


Why does a cigaret smoker get 
so indignant over the 


a * * 


OBADIAH TUNKPENNY, our | 


local pride, hits the front pages 
again with his invention of a 
splash apron for cuspidors. “It 
protects the linoleum,” says Oba- 
diah, “and at the same time en- 
a feller to check up on the 
accuracy of his spittin’.” Sounds | 
good, Obe! 
SUGGESTIONS TO 
SERVICE MEN: 
Owners never 


Always add to the labor time, the 


time you had to spend thinking it | 


over. Then add in an additional 
40 per cent at least to cover the 
| time required for moving car, 
cleaning your pipe, 
rest periods, argu- | 


conversation, 
| washing up, 
ments, etc. 


dealer 


dealers 


‘tories were 


discovery | 
that his automobile upholstery is | 
| not fireproof? 





appreciate how | 
much headwork you have to do. | 


| mobile 
| the 





Ain’t There a Real Santa C laus? 





In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





Approved 


The members of our organization 
are reading with much concern and 
interest your frequent articles and 


editorials on the advantages of the 


Motor Vehicle Retailing Code. We 
think the support you are giving the 
organizations is great and 
is going a long way in helping the 
weak-kneed fellows to feel that our 
Code is really the salvation of them 
and their fellow dealers. 

You might be interested to know 
that the writer is a member of our 
local executive committee and has 
oceasion to contact frequently the 
in this district. Many of 
the dealers often bring up the fact 
that they are reading your articles 
and that they highly appreciate the 
support your paper is giving the 
Code. 

We highly approve of your bring- 
ing the automobile factories into 
this picture; for I believe that most 
of us feel that the Code would be 
more favorably accepted and en- 
forcement made easier if the fac- 
one hundred per cent 
behind it—J. G. Frasier, Jones Mo- 
tor Car Co., Richmond, Va. 


| Disillusioned 

I have your letter of Aug. 23 
and I note your reference to the 
Wichita, Kansas Beacon. I have 
never heard of the Beacon, but 
I do know Kansas and I know 


Wichita. In my early days in 
business, I was very much in- 
terested in the wholesale auto- 


motive business throughout the 
entire United States and in those 
days, Kansas was the battle 
ground of America and I have 
every reason to believe that that 
is one spot where not only codes, 


| but federal intervention could do 
|a lot of good. 


I think generally automobile 
dealers have done better in 1934 
than in 1933, but I do not give 
the Code or the present adminis- 
tration any credit for the im- 
proved condition in the auto- 
business; I give credit to 
automobile industry as a 
whole, especially the manufac- 
turing end of the business. 

Speaking about the prohibition, 





Readers 


we have always had a prohibi- 
tion act in Maine, but no one ever 
took it seriously until the Eigh- 
teenth Amendment and the only 
change then was in the quality 
of our liquor and, of course, the 
price naturally went up. 
Regarding my action in the 
election of Code authorities. I 
was one of the first to help or- 
ganize our section of Maine into 
a district and was one of the 
first dealers elected to formulate 
Code authority. Frankly, I fought 
very hard to put dealers into line 
and to make the Code of some 
value to the industry. We natur- 


(Continued on Page 10, Col. 1) 


“oma WOrd in 


edgewise” 


By the Publisher 





RIGHT NOW WHEN the Neigh- 
borhood Sales-Service plan of 
dealer operation is so much in the 
lime-light, it might be well to call 
attention to the direct way in 
which ADN fits into this new pic- 
ture. In the first place it is ob- 
vious that the type of dealers 
who will pay $6 per year for 
Automotive Daily News and the 
service which it renders, are the 
live, aggressive leaders in their 
community. We have seen this 
fact proven over and over by 
independent tests. Our standing 
offer to any advertiser, i. e., that 
we will gladly furnish our list of 
subscribers in any one, two or 
three cities he may choose, has 
resulted every time in a new ap- 
preciation of ADN on the part 
of the investigator. 

WITHOUT WANTING to ap- 
pear Ritzy, it is just as true with 
publications as with restaurants, 
that if you want to meet impor- 
tant people you don’t go to a side- 
arm chair cafeteria. And right 

(Continued on Page 6, Col. 4) 
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th Dimension 


The News of Automotive Advertising 
By RAY BLACKWELL 





HEY FORD, the man of precedents, checks in with 
a new one this week through the purchase of the 
broadcasting rights for the coming World’s Series. For 
this privilege the Ford Motor Co., is reputed to have paid 
one-hundred-thousand somoleons. The precedent lies in 
the fact that this is the first time in history that broad- 








casting rights for this Fall classic have been sold. 


While home-town 
on the likelihood that the Detroit | 
Tigers will participate in 
year’s series, may have had some- 
thing to do with the Ford deci- 


pride, based® - 


this | 


sion, the move ties in well with | 


the Mickey Cochrane broadcasts 


which the company has sponsored | 


| stock in trade is the very latest | 


in streamlined blondes and brun- | 
ettes, who are used to contribute | 


beauty 
motive advertising. 
tk 


* Bo 


and atmosphere to auto- 


| 
| 
| 


during the past several weeks.| ROM COLUMBIA Broadcast- | 
The Cochrane series has proved | ing System comes news that Ed- | 
highly entertaining and instruc- Ss 


tive. That it has proved valuable 
to the Ford Motor Co. in an ad- 
vertising way is evidenced in the 


decision of the company to plunge | 


deeper into the sport broadcast- 
ing whirl. 
ck 


AUTOMOBILE and 
manufacturers will use sound mo- 
tion pictures during the coming 
fall and winter seasons to a 
greater extent than ever before, 
according to Norman E. Wilding, 
president of the Wilding Picture 
Productions, Inc., of Detroit. 

Sound pictures now in prepara- 
tion in the Wilding studios in- 
clude productions for the Chrys- 
ler Corp., Plymouth Motor Corp., | 
Hudson Motor Car Co., Standard | 
Oil Co. of Ohio, Firestone Tire 
and Rubber Co., and the Libbey- 
Owens-Ford Glass Co. 

Although the automotive indus- 
try was among the first to recog- 
nize the possibilities of sound | 
films as an ideal method of | 
quickly covering the country with 
an identical sales message, equip-,| 
ment perfected during the past 
year has given a tremendous im- 
petus to the still wider usage of 
this form of advertising. 


A new 16-millimeter sound on 


accessory | 


| promotional 


die Dooley, All-American quarter- 


back and New York sports writer | 
started his third annual series of | 
thrice-weekly football broadcasts | 
over the Columbia chain Sept. 13. | 


This program is sponsored by the 
Shell Eastern Products, Inc. 


* ss: 


* 


FRED WARING and his Penn- | 
| sylvanians 


also 
semi - weekly 
Thursday, Sept. 


their 
on 


renewed 
broadcasting 
This pro- 
day and Sunday from 9:30 p.m. 
to 10:00 p.m., 


Saving Time, over the Columbia 
network. 


* * 


ok 


THERE JUST arrived on the 
writer’s desk a booklet issued by 
Time Magazine, entitled, “Two 
Hundred Thousand Fingerprints,” 
that is about the most ingenious 
idea that has ever 
come this way. 
Joseph Arthur Faurot, ex-Deputy 
Commissioner of the New York 
Police Department, and widely 
known finger print authority, to 
request Time subscribers to sur- 
render their current issue of Time 


| for a brand new copy. The used 


Time employed | 


13, for the Ford | 
| Dealers of America. 
| gram may be heard each Thurs- | 


Eastern Daylight | 





fil calanke ao aan | issues were then subjected by | 
—. a . Png aman | Faurot to a chemical analysis in 
eee > & Y | order to make visible the finger | 


broadcast any number of reels of | 
sound film throughout the coun- 


prints found on their pages. In 
532 copies were found 216,948 fin- 


, . aw edi i . 3 F | 
try. ny a a ’ — a den ger prints and one toe print— | 
= much smaner inveswmen 4n | actually 10,000 times as many 


formerly, and because of its com- 
pact size is easier to transport 
from place to place. 


prints as are usually found at the 
scene of a crime. 

The object of 
investigation did not long remain 


overseas 
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150 THC Trucks 
Participate in 


Big Driveaway 


Fort ‘ine, Ind., Sept. 14.— 
With a ceremony befitting the 
occasion, a motorcade of 150 


International trucks participated 
in a driveaway from the Fort 
Wayne works of the International 
Harvester Co. bound for St. Louis. 
All of these vehicles are for im- 
mediate delivery to retail pur- 
chasers in the St. Louis territory. 

Two prominent officials of the 
company from Chicago came 
down to take part in the event. 
They are J. L. McCaffrey, domes- 
tic sales manager, and Fowler 
McCormick, assistant domestic 
sales manager. 

M. F. Peckels, manager of the 
St. Louis branch, accompanied by 
H. N. Ross, headed the delegation 
of dealers, purchasers and their 
driveaway forces from St. Louis. 

After a trip through the fac- 
tory and a luncheon, the caravan 
was sent on its way spectacularly 
by means of aerial bombs fired 
from a plane piloted by Jimmie 
Haizlip. The schedule calls for 


| an overnight stop at Indianapolis 


and arrival tomorrow afternoon 


in St. Louis. 

En route, the motorcade will be 
escorted by highway police and 
by city police in the municipali- 
ties through which the parade 
passes. 


Export Outlook 
Reported Good; 
July Hit Peak 


Washington, Sept. 14.—Continu- 
ation of the steady foreign de- 
mand which has characterized 
United States automotive export 
trade in recent months was evi- 
dent again in July, according to 
the automotive trade division of 
the U. S. Department of Com- 
merce. 


The month’s total of $19,058,529, 
it is stated, 
for July in any year since 1929. 
Although showing a slight decline 
of $1,586,865, or 7.6 per cent, from 
the June total of $20,645,394, the 
purchases represented 


|} an increase of $11,301,983, or 145 


this exhaustive | 


FOLLOWING the appointment! a mystery for Time aptly inter- | 
of MacManus, John & Adams,| preted these tell-tale marks in 
Inc., to handle Pontiac adver-|terms of the thorough reading 
tising, comes the announcement each issue receives and the num- | 
that Hal Ressler will be publicity ber of cover to cover readers 


contact on the 


account. that peruse a single copy. 
ALTHOUGH IT may be a bit on ‘ ae 
premature to even suggest the To Discuss Nickel 
thought of new models, Martha New York, Sept. 14.—H. J. French, | 
Bacon, widow of “Dick” Bacon,| head of the alloy steel development | 


widely known automotive writer, 






and at - time associated with the American Society for Metals at | 
ADN has opened up the Detroit) st paul, Minn., Sept. 10, His sub- 

Model Agency at 3105 E. Grand] ject was “The Role of Nickel in| 9 
blvd., Mrs. Bacon's | Steels.” 


in Detroit. 














| of the 


International Nickel Co., 
addressed the 


Inc. | 
Northwest Chapter of | 


| units, having a valuation of $1,- 


per cent, over the July, 
ure of $7,756,546, and resulted in 
an average monthly export valua- 
tion for the January-July period 
of the current year amounting to 
$18,423,033 against $7, 964 for 
the first seven months of 1933. 
Foreign shipments of passenger 


253, 


cars accounted for 17,493 units, 
valued at $9,892,220, compared 
with 17,873 units, valued at $9,- 
900,673, in June and 5,478 units, 
valued at $2,671,243, in July of 
last year, while truck exports 
were 6,324 units, valued at §$3,- 
175,173, as against 6,784 units, 
valued at $3,584,763, and 3,537 


527,569, in June, 1934, 
1932, respectively. 


and July, 


Dodge Sellers nee the aii 





































































































































































This group of Dodge representatives being addressed by A, vanDerZee, general sales manager this 
week, predicted better sales this Fall than July and August goal. 
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All-Car Service Makes Bow 
J. B. & OTE CO. 


Ford ‘diets F lash |. 
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OPENING PARTY 
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eS K. Cc OTE ¢ co. 


8741 2nd BOULEVARD at GLADSTONE 


Here’s J. B. Cote’s method of contacting customers when they don’t 
contact him. _The Cote tabloid keeps them all informed. 





| 
| 


to see was that we were hewing 
strictly to the line of our cru- 
sade for more and better pub- 
licity, whether it be in news- 
papers or magazines, on the bill- 
boards or in the air LET'S 
| TELL MA AND PA AND THE 
| KIDS HOW AND WHERE TO 
|GO PLEASANTLY IN THESE 
AUTOMOBILES WE HAVE 


+o nani in 
edgewise” 


(Continued from Page 4) 

| now it 1s only the important peo- 
| ple in this man’s trade who are 
giving much thought to the added 
investment which the inaugura- 


tion of Neighborhood Sales-Serv- SOLD oe r ; = a 
ice plants must represent. There THEM. If lg S ot yo 
are literally hundreds of these | folks who Ze oe Se NOT 
stations going up in all parts of | C@rs the last few years are 

the United States and there are | ©°™ ng back into our market. 
thousands more contemplated, but There is real romance in tour- 
you can bet your last dollar that | ing—we have the best roads and 
it is only the live, aggressive | more of them than all the rest of 
dealer with plenty of backbone | the world.. When you get on one 


and credit standing who will be| “of a holiday” you'd swear that 
going to town with the idea this | ALL of the cars were using them 
season. | but any cold-blooded statistician 
will point out that we have lost 


WE HAVE DEVOTED ee in total registrations every year 
0 HAVE 4 4 consid-| for the past four. That thou- 
erable space in every recent issue| pangs of cars are NOT in use. 


sponsoring, or at least giving all | 
of the available facts regarding 
this new plan, and we shall con- 
tinue to do so. There still is 
much to be learned about this 
kind of selling, but fundamentally 
the plan is one which seems to 
appeal to most people on sight. 
It is destined to be popular with 


That people are more and more 
using the bus and train for long 
distance travel. That the aver- 
age child gets more kick out of a 
new bicycle than the new auto- 
mobile. 

We repeat “the automobile is 
getting as prosaic as the kitchen 
sink” and what we are preaching 


2ale € ac aE 7 ee 
oe ot ant’ with John @ Public is a return to the first principle 
so it will be hard to see how it|°f “creating DESIRE iM for the 
can fail to spread like wildfire product we have to sell. But to 
have our words and our initials 


across these United States. And 


Pees ed >» cente f 
most of you who have followed hauled right out to the center o 


the stage by so important an an- 





a a eal Ghat aah thut | nouncer as the National Broad- 

we haven't had to have a brick | C48Ung Co! Probably it was a 

house fall on us to make us re- | good thing that Our neowspen 

alize the job we were cut out to} friend gave us this opportunity 
about it.—G.M.S 


i. to talk 


the 


NOW WE PAY price of | : 
prominence! A good newspaper Move Offices 


friend is wrought-to-wrath by the | 


. . New York, Sept. 14.—The New 
prominence given a modest blast oo" City ate of the Acheson 
for radio publicity which appeared | Colloids Corp., Port Huron, Mich. 


in “Edgewise” and last week was | has recently moved its location from 


magnified to four-fifths of a full | 654 Madison avenue to 444 Madison 
page by the National Broadcast- | avenue, where the entire 36th floor 
ing Co. He completely punctured | will be occupied. The business of 
our balloon of ego for this col- | this office is devoted entirely to 
mn. because never before had | field research - work, patents and 
u ’ a : trade-marks, finances, taxes, legal 
we been told so publicly that we and corporate matters, and is not 
were right. concerned with selling or manufac- 
But what our good friend failed | turing. 
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pS oh x. oe ee 
@ AIR VIEW of Zach’s Bay, Jones Beach, L.1., scene of the New York News Water Circus. This annual event was held on Sunday, Sept. 2, 
and on rainy Labor Day. Despite bad weather the second day, about 125,000 people attended. Jones Beach is 35 miles from New York and hard to get to 
except by car. Parking fields adjacent to Zach’s Bay, visible in the background, registered 23,000 cars at soc per car. This event is a News promotion, 
publicized exclusively in The News. 


BS a ow 
« 


» i 


@“TARZAN” Weissmuller and A oS 5 a @® KATHERINE RAWLS, 17 
Stubby Kruger, two of the many celebrities who » , ‘ oa —, year old Miami girl who was the hit of 
participated. é; - ys, a the show. She made a new world record 
(right) THE LABOR DAY program went . 3 = , 1“ ji “. for 50 meters, with a time of 30.8 seconds, 
on in a driving rain but the customers stuck. = . and won the decathlon with a total of 

ws 8,695 points out of a possible 10,000. 


« 


sooth ant pet nett ance 


a covrekconoabaesomnvoenes 000t aeseghen son angtt em oe 


@ SPIRITED START OF THE too METER race for girls. Littke Miss Rawls who won it isin ™ 
Riley and Walter Cleaver, three of the world’s greatest divers, do a triple swan dive. the next to the last lane, in the background. The time was 1 minute, 12.6 seconds. 











|Record Old-Timer 
On Buick’s Payroll 





took a few moments from the 
lathe, on which he was turning 
down a belt pulley, to tell about 


Flint, Mich., Sept. 14.—John E. 
Clint is not, he says, “much of a 
hand to jump around.” 


He was working for Buick| it. 
when the company’s first auto- Asked if he ever had worked 
mobile engine was built in a little | elsewhere, he replied: 


machine shop on Flint’s west “No, I can’t say that I have. 
You see, I’m not much of a hand 
to jump around. After six years 
in number 2 (the original Buick 
engine plant) I was moved over 
to the new engine factory where 
I was until last fall. Since then 
I’ve been here in the machine 
repair department.” 

He has always been a tool and 
machine repair man, he related, 
starting in this capacity when 
the shop that was the beginning 
of Buick was building station- 
ary engines. 

Clint, who owns his own home, 
is the father of three children, 
all “grown up.” He is 54 years 
old. During the past 30 years, 
he said, he has been laid off only 
once for a period of three months. 
That was in 1932. His only other 
periods of idleness, he said, were 
when the plants closed down for 
inventory. 
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Garage and Service Men 


Cold on Code Proposal | 


Buick September 
Sales Up Sharply 

Flint, Mich., Sept. 14.—A sharp 
upturn in domestic retail sales of 
the Buick Motor Co. occurred 
during the first 10 days of Sep- 
tember, according to figures re- 
leased today by W. F. Hufstader, 
general sales manager. 

A total of 1,780 new cars were 
delivered to retail customers 
throughout the country during 
the period, compared with 1,388 
in the last 10 days of August and 
1,249 in the first 10 days of Sep- 
tember last year. 


Detroit Pattern Makers 


Return to Their Jobs 
Detroit, Sept. 14.—Despite the 
possible continuance of the pat- 
tern makers strike, a majority of 
the 32 large pattern shops of the 
city opened up for work this 
week on the basis of the workers 
being invited back on the same 
wage and hour basis in effect be- 
fore the strike was started. 

The effort to start operations 
was based, it is said, on the ma- 
jority of the workers themselves 
requesting that work be opened 
up for them regardless of the 
status of the strike. Union offi- 
cials say that such shops as did 
open started operations, however, 
with workers from other cities. 





No disorder of any kind took 
place, it is understood. 


Chicago, Sept. 14.— Opposition 
to the idea of a code for their 
industry was decided upon as a 
policy by delegates to the Inter- 
national Garage and Maintenance 
Assn. convention which wound up 
its sessions here today at the 
Stevens Hotel. 


As spokesman for the associa- 
tion, Edwin E. Jones, executive 
secretary, explained the policy as 
being due to the fact that “we 
have been buffeted around so 
much for so many months that 
not more than 2,000 of the 175,000 
garage and maintenance men in 
the country could be found today 
as favoring a code. They’re just 
plain sour on the whole thing.” 


Although two evening mer- 
chandising clinics were scheduled 
for Tuesday and Wednesday, both 
were called off. Instead, the dele- 
gates put in their time visiting 
the exposition of new products 


of interest to their business, 
staged in connection with the 
convention. The show was held 


in the exhibition hall of the hotel. 


Frank A. McMaster, chairman 
of the national trade recovery 
conference committee of the as- 
sociation; Don Herr, president; 









Lendl 





William J. Aitken, chairman of 
the board of directors, and Her- 
man Koppelman, a director, pre- 
sided over the various sessions. 
Addresses were delivered by 
Glen Daily, managing executive 
of the Ohio Automotive Assn.; 
Al C. BeVier, president of the 
Twin Cities AMA; Harry A. 
Rubin, code authority in Kansas 
City; George Fleming, Cleveland; 
Austen Gailey, d’Humy Manage- 
ment, Inc., New York; B. W. Ru- 
ark, Motor and Equipment Whole- 
salers Assn.; Frank E. Domina, 
president, Master Auto Repair 
Assn. of Rhode Island; George 
P. Ellis, Wolf & Co., Chicago, and 
S. A. Herzog, special trade asso- 
ciation attorney, New York. 


Win Truck Fight 

Frankfort, Ky., Sept. 14—Common 
carrier truck lines were victorious in 
their legal fight here to prevent the 
imposition of city licenses on trans- 
fer freight business when the Court 
of Appeals handed down a ruling 
that a company engaged in the op- 
eration of a common carrier truck 
line is not subject to a city license 
imposed on transfer freight busi- 
ness. 


































John E. Clint 


side. He was working today when | 
the 2,805,097th Buick same off the 
assembly line. 

Working for Buick is a habit} 
with this veteran machine repair 
man. He has a record of continu- 
ous service since September, 1904, 
a service that coincides with the 
corporate history of the company. 

The occasion of his 30th anni- 
versary with the company was a 
highlight in his day’s activity. He 


Bohn Predicts 
Great Economy | 
In Near Future 





Detroit, Sept. 14.—The pocket- 
book of every motorists’ in 
America will be benefited by 
changes shortly to be made in au- 
tomobile engines, according to 
Charles B. Bohn, president of the 
Bohn Aluminum & Brass Corp. 


“In our own laboratories we | 
have, with minor changes in en- 
gines of current production, se- | 
cured a tremendously greater out- | 
put with superior fuel economy,” 
says Bohn. “The improvements 
lie in improved combustion cham- 
ber design permitting higher | 
compression without spark or gas | 
knock, as we commonly call de- 
tonation, and higher’ engine 
speeds permitted by opening up | 
the entire breathing system of the 
engine to a degree only possible | 
with aluminum cylinder heads | 
and proper combustion chamber | 
design. | 

“In the aggregate these im-| 
provements which will be found 
on all engines during the next 
two years will result in the sav- | 
ing of millions of dollars annual- | 
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THE AMERICAN 

t 
Announces New Car Production Available 
| At Factory from Last Week in September 


And in Distributor’s Warehouses Through- 


out the United States Shortly Thereafter 


hh — 


Body Types Available 


Business, Standard and DeLuxe Coupes 


Pickup and Panel Trucks 


Protect Your Deliveries by Contacting Factory or Your 


Distributor Immediately 


MID-WEST 
F. Van Schoick, Chicago, Ill. 























ly to the motorists of America. | 
We have combustion chamber 
forms perfected which permit of | 
higher compression without the | 
use of premium fuels. 

“Even the amount of energy 
thrown away in the cooling sys- 
tem is being reduced. The aver- 
age person does not realize that 
one-third of the fuel value in the 
gasoline tank is generally thrown 
away through the radiator. For 
every dollar’s worth of fuel a | 
third is dissipated into the air in | 
the form of radiator heat. While | 
we cannot eliminate this because | 
of the peculiarity of the cycle | 
upon which the gasoline engine | 
operates, by more scientific ar- | 
rangement of the cooling, partic- | 
ularly of the cylinder head and 
by higher compressions and more 
complete combustion, we can con- 
trol it in a manner to reduce heat 
losses.” 









Austin Company of Rhode Island 
Providence, R. I. 

The Crandall Company, Springfield Mass. 

Crandall-Hicks Company, Boston, Mass. 

Ben Wolk Motor Company, Rochester, 
a. 

Royal Motor Service, New York City 

Griscom Motor Company, Philadelphia, 
Pa. 

Austin-Washington Motor Co., Washing- 
ton, D. C. 

Austin Distributors, Inc., Butler, Pa. 


Charlotte, N. 


Atlanta, Ga. 


Los Angeles, 


SOL” 
Byars Motor Company 


Evans Operations, Inc. 


FAR-WEST 


J. L. Green Company 


ril E. Fitzgerald, Peoria, IL 
Redhed Motor Company, Champaign, Ill. 
Walter A. Raschick, St. Paul, Minn. 
Clingman Motor Company, Ottumwa, 
Iowa 
Andlauer-Brelsford, 
Missouri 
Hedges Motor Company, Winfield, Kas. 
G. & M. Motor Sales, Lansing, Michigan 
Franklin-Douglas Company, Fort Wayne, 
Indiana 


Cc. 
Kansas _ City, 


Inc., 


Jalifornia 


American Austin Car Co., Ine. 
Butler, Pa. 








AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 15, 1934 


Extra!!! Extra value in car performance! 
Engines equipped with Nelson Bohnalite 
Pistons and Bohnalite Cylinder Heads have 


extra value in abundance because super- 


lative performance is assured. 


BOHN ALUMINUM & BRASS CORPORATION 
Detroit, Michigan 
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390 Speakers 


Cleveland Safety Congress 


Chicago, Sept. 14.—Set for Oct. 
1 to 5, the 23rd annual Safety 
Congress and Exposition in Cleve- 
land is expected to draw from | 
6,000 to 8,000, according to esti- | 
mates here at headquarters of the | 
National Safety Council. The 
immensity of the event is fur-| 
ther indicated by the fact that 
more than 100 separate sessions | 
and 350 speakers are listed on the | 
program. Three hotels—the|} 
Cleveland, Statler and Carter 
will be utilized. 

Officials of the National Safety | 
Council, the organization which 
annually sponsors this_ great 
“clinic,” 
ate programs have been prepared 
for practically every branch 
industry. 


Seek Electoral College 
For Trucking Industry 
Washington, Sept. 14.—Elimin- 


ation of the regional code author- 
ities and the setting up of an 


electoral college to elect the per- | 


manent members of the National 
Code Authority are provided in 
the two amendments to the code 
of fair competition for the truck- 
ing industry approved by the Na- | 
tional Recovery Administration. | 

In the establishment of the | 
electoral college, it is stated it| 
was the thought of the National | 
Code Authority to obtain the| 
election of permanent members | 
of the national authority through | 
the representation of all members | 
of the industry. While these mem- | 
bers have received the proper 
signatures of NRA, 14 days have | 
been allowed for filing a protest. | 
In the absence of any substan- 
tial protests, the amendments 
will become part of the code at | 
the expiration of that time. 


Truck Rate Deadline 

Chicago, Sept. 14.— The Illinois 
state code authority for the truck- 
ing industry has set Sept. 20 as the 
deadline for filing minimum rates, | 
it has been made known by Chester | 
G. Moore, chairman, who added that | 
all of the state trucking associations 
have been notified. 
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(Continued from Page 4) 
ally placed the NADA director in | 
charge of the state as Code Com- 
missioner. 


At this point, I discovered my 
mistake. This Code Commis- | 
sioner became a dictator making | 
all kinds of threats that any rea-| 
sonable man knew could not be 
carried out, in many instances 
fining dealers in sums of from 
$100 to $500 and these dealers, 
with no knowledge of their rights, | 
paid. The next step on the part | 
of this Code Commissioner was | 
to ask for the sum of $35,400 for | 
expenses and employing several 
other assistants. At this point, I 
took the opposite view on the 
Code and I am now working just | 
as hard on an organization to 
fight against the Code adminis- 
trator and the budget as I did 
for the Code in the first instance. 


I admit I made a very serious 
mistake in supporting any part 
of the Code, because I am satis- 
fied that amy code organization 
will become the target for racke- 
teers or unemployed ex-automo- 
bile dealers who are seeking 
personal benefits. I do not be- 
lieve this large majority of deal- 
ers who took no part in the elec- 
tion of Code authorities 
understood what it was all about. 


Two years ago I voted for Pres- 
ident Roosevelt and his new deal, 
but on Sept. 10, I shall vote a 
straight republican ticket, plac- 
ing my stamp of disapproval on 
General Johnson, Secretary Ickes, 
Secretary Farley and the Brain 
Trust.—E. J. Conquest, Eastern 
Maine Automobile Dealers’ Assn., 
Bangor, Maine. 








|a drive 


stated today that separ-| 


of | 
Street, highway and 


to Address 


industrial safety will come in for 


a large share of attention. 
The exposition will include dis- 


plays of equipment and appli- 
ances developed during recent | 
years for the safe and orderly | 


flow of automobile traffic. 
Cleveland business’ establish- 


ments and civic organizations will | 


stage a “safety week” to 
chronize with the 
Congress meetings, during which 
will be made 
accidents in co-operation 
public officials. 
Among the topics 
special consideration at the meet- 
ings will be the tipsy driver 
menace, street traffic control, a 
safety legislation program for 
next year, educational work 
among school children designed 
to reduce accidents, enforcement 


with 


syn- | 
dates of the} 


to receive | 


of safety laws, and driver health | 


and psychology. 


to reduce | 





Federal Jury Indicts 
Two Chicago Dealers 


Chicago, Sept. 14. — Fed- 
eral grand jury indictments 
were voted here yesterday 
against two motor car deal- 
ers for alleged violations of 
provisions in the motor ve- 
hicle retailing trade code. 
The concerns are the Clark- 
Maple Chevrolet Co., on 


five counts and the Clark- 


Oak Motors Co. Dodge 


dealer, on 11 counts. 


The violations charged 
cover overallowances on 
used cars, discounts to cus- 
tomers, sales at less than 
list and other points. To- 
gether with an indictment 
returned against the Up- 
town Motors Corp. in July, 
those voted yesterday make 
a total of three in Chicago 
since the code entered the 
prosecuting stage. 
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State Officials Attend 


Gasoline Tax Conference 


New York, Sept. 14.— Motor 
fuel tax administrators, respons- 
ible for the collection yearly of 
more than $500,000,000 in state 
gasoline taxes, met in the Hotel 
Claridge at Atlantic City, this 
week, for the annual meeting of 
North American Gasoline 


Tax Conference. Governors of 


several states, representatives of 


companies marketing gasoline, 


| and other interested agencies at- 
| tended the meeting. 


Co-operation between the indi- 
states in collecting such 
taxes, already facilitated by the 
organization of sectional con- 
ferences of gasoline tax collec- 


| tors, and with the federal gov- 
| ernment, was among the leading 
| subjects of 
| eration was given a proposal to| 
| adopt a Conference program sim- 


discussion. Consid- 


5 gone a 
T 
. 4 





LA 








Q BUY A NEW AUTOMOBI 


ilar to that of the North Eastern 
States Gasoline Tax Conference, 
and other sectional organizations, 
whereby every state in the Union 
can benefit by an exchange of 


data regarding gasoline’ ship- 
ments, taxes paid or due, and 
other pertinent information es- 


sential to complete the collection 
of the levy. 


The program arranged by 
Joseph L. McLaughlin, chairman 
of the Conference Council and 
director of the Motor Fuel Tax 
Division of New Jersey’s tax de- 
partment, was divided into five 
business sessions, a banquet, and 
entertainment both for delegates 
and their ladies. The New Jersey 
Petroleum Industries committee 
co-operated with McLaughlin in 
arranging the program, and as- 
sisted in handling convention de- 
tails. 


ip! 








poner’ 


@ The new low prices for Safety Glass All-Around recently 
announced by many manufacturers give dealers a new 
argument that will close many a sale. The way to take full 
advantage of this new sale tool—and make it sell more 


automobiles for you, is to order your cars from the factory 
with Safety Glass All-Around. Have them on your floor, 
ready for delivery. Unless you do, you will never know 
how effectively Safety Glass All-Around at new low prices 


can help you make sales. 
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Fall Sales in Dallas 
May Pass Summer Mark 


Dallas, Texas, Sept. 14.—Retail 
automobile dealers in Dallas be- 
lieve that not only will the 


bumper business of the summer| E. Morris 


months be sustained, but ex- 


ceeded during the months of Sep- | three 
and November. | 
Retail sales for the first part of | 
September are some 20 per cent | 


tember, October 


greater than for the same period 
in August. Here’s what they 
say: 

R. C. Camp, sales manager, 
Perry Motor Co., Dodge, DeSoto 
and Plymouth dealers: “We an- 
ticipate no let up in _ business 


|} are 33 per cent better than for 
same period in August.” 





Auto Co., Chevrolet 
“Business for the next 
months in this_ section 
should be better than for the 
summer months. September sales 


Dealers: 


we believe the trade will be even 
better next month. Millions of 


; ; 
| dollars are being put in circula- 


during the next three months. | 


The fact is, retail sales are show- 
ing a good increase. The cotton 
crop is hitting the market and 
that puts millions of dollars in 
circulation. General rains 
broken the drouth and 

feel more certain of the future. 


have | 
people | 
| should be 


Our sales for September so far,’ 


tion by the cotton farmers. Now 
that the drouth is broken, every- 
body is feeling better. The out- 


John E. Morris, president, John | 


are above those for August and | 


look is good and the automobile | 
dealers are certain to share part | 


of the fall trade.” 


X. R. Gill, sales manager, 
Studebaker Co.: “There shouldn't 
be any let up in retail automobile 
sales during the next three 
months. In fact the business 
better than it was in 
the summer.” 


Colorado, Wyoming 
Truck ‘War’ Ended 


Denver, Colo., Sept. 14.— 
A truce has been signed be- 
tween officials of the states 
of Colorado and Wyoming 
ending the “trucking wars” 
that have flared up at fre- 
quent intervals. 


Under the provisions of a 
reciprocal agreement Wyom- 
ing farmers will be allowed 
to transport their produce 
to Colorado markets with- 
out fear of arrest if they do 
not have Colorado license 
plates and trucking per- 
mits, and Colorado farmers 
will be accorded the same 
privilege in Wyoming. 


The agreement provides 
that farmers must haul pro- 
duce grown on their own 
land and they must use 
their own trucks. 
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See Record Attendance 
of Jobbers at ASI Show 





Cleveland, Sept. 14.—The big- 
gest jobber attendance in the his- 
tory of the Automotive Service 
Industries show is indicated for 
the 1934 exposition which will be 
| held in Cleveland Nov. 19 to 23. 
At this early date 226 jobber 


railroad certificates. This is an 
extraordinarily good showing at 
so early a date according to A. B. 
Coffman, show manager. He says: 


| jobber attendance is the fact that 
they are bringing more of their 
people this year than heretofore. 
Ordinarily the principals of the 
| company attend. This year, how- 
ever, they are bringing the buyer, 
and in some instances several 
salesmen.” 

As of Sept. 11, immediately pre- 





6,000,000 
PEOPLE 


who saw this page in the Saturday Evening Post, 


Collier’s and Liberty—plus the many millions 


more who are reading the same message in news- 


papers and hearing it on the air—realize that 


A CAR IS NOSAFER 
THAN THE GLASS 
IN ITS WINDOWS 





OweEns-Forp 
SAFETY GLASS 





members of the sponsoring asso- | 
ciations have already sent in re- | 
quests for credential and reduced | 


“The outstanding feature of this | 


were on hand 290 applications re- 
quiring 738 booths. This will 
make the most comprehensive 
display ever presented under the 
organiza- 


the three 


Ee the space drawing, there 
| auspices of 


tions which sponsor the Automo- 
tive Service Industries show, 
namely, the Motor and Equip- 
ment Manufacturers Assn., the 
National Standard Parts Assn. 
|}and the Motor and Equipment 
| Wholesalers Assn. The space 


drawing is scheduled for today at 
the Hollenden Hotel here. The 
| exposition itself will occupy the 
New Exposition Hall of the Pub- 
lic Auditorium in Cleveland. 


Brooke, Smith, French 
Represent New Company 
Detroit, Sept. 14..-Formation of 

a new Detroit company, E. S. 
Evans & Sons, to manufacture 
and merchandise nationally a 
number of new products, was 
made known today with an- 
nouncement of the appointment 
of Brooke, Smith & French, Inc., 
| national advertising agency, to 
direct advertising and merchan- 
dising activity. 

The company was organized by 
| E. S. Evans, member of Detroit's 
| manufacturing and business 
world, who is president, and will 
be operated by him and his sons, 
Robert Evans, executive  vice- 
president, and E. S. Evans jr., 
treasurer. Announcement of the 
products, most of which are in 
| the class known as “package” or 
“over - the-counter” merchandise, 
will be made soon, Robert Evans 
| stated. 


Hastings Answers 
Rumor Mongers; 


Appoints Brandi 


(Continued from Page 1) 


| started by Archie M. Andrews 
|}against certain directors and 
| others, has been settled by its 





withdrawal. With the approval 
| of the Board of Directors, settle- 
ments have been effected with 
certain parties which will sub- 
stantially benefit the Corporation. 

“When I again assumed the 
duties of president and general 
manager in November, 1933, I 





A. J. Brandt 


C. D. Hastings 


made it clear to my associates 
that my tenure of office would be 
only temporary. I am entirely in 
accord with the present plans of 
the Board of Directors and our 
executive committee, as outlined 
in our annual bulletin to all 
stockholders, to secure as my suc- 
cessor a man of outstanding abil- 
ity. Our efforts to do so are pro- 
gressing satisfactorily, although 
it is too early to make a definite 
statement. 

“Rumors have been active late- 
ly, linking practically every in- 
dependent motor car manufact- 
urer into a merger of some kind. 
Naturally our name has been 
mentioned in this manner. Yet, I 
can say positively that at the 
present time we are not negotiat- 
ing nor do we have in mind any 
merger with any other manufac- 
turer.” 

Brandt will supervise Hupmo- 
bile’s engineering, purchasing and 
manufacturing plans for the 
future. 

A meeting of stockholders and 
directors is planned in the near 
future, at which time an an- 





nouncement of additional plans is 
expected. 
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THE INQUIRING REPORTER 


ser 


Today’s Question 


Would you favor advertising delivered prices of new cars 
using the present used car zones as a price zoning basis? 


>ser 





Albert T. Brothers, general manager, Automotive Twins, Inc., Ford, 
Bridgeport, Conn.: “We are in favor of such a set-up in advertising 
delivered prices because we use only delivered prices in our news- 
paper and radio advertising and in tagging cars on the floor. The 
zones of the Used Car Guide could probably be used for new car 
price zones, although allowance might have to be made for differ- 
ences in freight rates and other factors.” 

* oo z 


H. C. McMullan, Yarbrough Motor Co., Studebaker, Atlanta: “Ad- 
vertising the same delivered price on new cars throughout the zone 
would simplify matters for manufacturers and dealers. At present, 
small dealers sometimes take advantage of the lower freight rates 
to cut prices on new cars. This would be more difficult for them if 
advertised retail price were same for each city in the zone and well 
known to the general public.” 


* * * 
William J. Burns, president, Burns University Chevrolet Co., 
Berkeley, Calif.: “Yes, I would favor it.” 
oe +e * 


W. L. Chailes, sales manager, Dallas Motors, Pontiac, Dallas, Tex.: 
“We are 100 per cent for advertising delivered prices on new Cars. 
So are other General Motors dealers, but it would be impossible to 
use the present used car zones for figuring freight on a new automo- 
bile. That scheme would not work. The freight should be on the 
‘branch house zones.’ That would make it simple and permit the 
buyer to know what the equipped car is going to cost him delivered 


here.” 
ed co oe 


Chris Weidemann, sales manager, Blue Ribbon Garage, Inc., Dodge, 
Bridgeport, Conn.: “While the necessity of having new car delivered 
prices approved by the state code administrator has helped the price 
advertising situation somewhat, I believe that a division by zones, 
as suggested, would be helpful. Adoption of the used car guide 
zoning arrangement for this purpose would seem a practical method 
of handling the matter.” 

ok + * 

E. W. Caughorn, Caughorn Motor Co., Hupmobile, Atlanta: “Do 
not think advertising the delivered zone price on new cars would 
improve the situation to any extent. Dealers are supposed to have a 
territory assigned them and to be protected in that territory. They 
also know best what their costs are and a price F. O. B. Detroit 
enables them to meet their costs and make a profit on each new car. 
I figure that someone’s toes are going to be stepped on whatever 
system you take and the present one seems to step on the fewest 
number.” 

® BS * 

Cc. B. O’Brien, assistant manager, Texas Nash Co., Dallas, Tex.: 
“We are strong for advertising delivered prices on new cars, but 
with present unsettled price conditions in automobile industry and 
varied freight rate figuring basis it would be impossible. The used 
car zone guide would hardly be applied in figuring freight rates on 
new cars to Texas. We hope some plans can be arranged to adver- 
tise delivered prices on new cars. It would do much to increase 
buyer confidence in car dealers.” 

a a * 

H. O. Harrison, president, H. O. Harrison Co., Northern California 

distributors, Auburn, San Francisco: “Emphatically opposed.” 
ok cs * 

B. V. Stoghill, John Smith Co., Chevrolet, Atlanta: “We would 
favor advertising delivered zone prices on new cars. Believe it would 
aid sales for public to know definitely price on new models and would 
protect dealers if prices are made high enough for those in the 
Southern part of this zone.” 

oe * a 

Henry Cort, sales manager, Morris Buick Co., Dallas, Tex.: “Am 
for advertising delivered prices on new cars, but ‘common point’ 
system of figuring freight rates here would make it impossible to 
use present used car zone guide as basis. The matter would be sim- 
ple if branch basis is used. Used car zone here takes in part Okla- 
homa and Louisiana where figuring freight rates differ from Texas 
system.” 

* os a 

Innes Randolph, president, Randolph Cadillac Co., Cadillac and 
Oldsmobile, Bridgeport, Conn.: “While heartily approving any plan 
which would tend to make possible the universal adoption of deliv- 
ered prices in advertising instead of the misleading and unsatisfac- 
tory f. o. b. basis, it seems to me that provision would have to be 
made for local differences within zones. For instance, New York 
and Connecticut are in the same used car zone, but New York 
assesses a sales tax on new car sales while Connecticut does not. 
Also in some of the large states freight differences between cities 
at opposite ends would have to be taken into consideration.” 

* * + 


A. Mayer, advertising manager, J. E. French Co., Dodge and 
Plymouth, San Francisco: “Yes, we are in favor of advertising de- 
livered prices in preference to factory prices.” 





Buffalo Automobile Show | Schedule Two Hearings 


Follows N. Y. Exposition)’ For Code Supplements 

Buffalo, N. Y., Sept. 14.—Buf- Washington, Sept. 14.— Public 
falo’s 33rd annual automobile; hearings on proposed _ supple- 
show dates have been set for} mental codes of fair competition 
1935 following a precedent estab- | for the aluminum piston castings 
lished many years ago, the 1935| and forging industries will be 
exhibition will open the night} held Monday, Sept. 24, the Na- 
the New York show closes, Jan.| tional Recovery Administration 
12, and extend through Jan. 19. announced today. 

The show will be held in Buf-| Both proposed codes embody 
trade practice provisions. 
They are supplementary to and 
adopt provisions of the basic code 
for the aluminum industry. 





falo’s new million dollar 106th | only 
armory. Directors of the Buffalo 
Automotive Trade Assn. are to 
act as show committee. 





Parts Suppliers’ 
Indices of July 


Shipments Drop 





New York, Sept. 14.—In line 
with the general business trend 
evident during July, shipments of 
original parts, service parts, ac- 
cessories, and service equipment, 
covered by the Motor and Equip- 
ment Manufacturers Assn. _in- 
dices were lower than for the 
preceding month. The grand 
index of all four divisions 
dropped to 99 per cent of the 
January, 1925, base as compared 
with 106 per cent in June. How- 
ever, the July index was substan- 
tially above that of the same 
period last year, when the index 
stood at 76. 

Shipments of parts, accessories, 
and other products to car and 
truck manufacturers for original 
equipment during July were 
equivalent to 95 per cent of the 
base figure (January, 1925). This 
compares to 101 for June, and 68 
for July, last year. 

Shipments of service and re- 
placement parts to wholesalers 
during July registered 127 per 
cent of the base. In July, 1933, 
they represented 119. The June 
figure was 135. 

Accessories shipments to whole- 
salers stood at 82 per cent of the 
base, as compared to 96 in June 
and 83 a year ago. 

July service equipment ship- 
ments to wholesalers amounted 
to 67 per cent of the base, com- 
pared with 71 in June, and 47 in 
July, 1933. 


Seller’s Status 
Is Benefited by 
Car Dealer Code 


St. Louis, Mo., Sept. 14.—The 
Motor Vehicle Retailing Trade 
Code was the first to give recog- 
nition to the principle that the 
salesman was entitled to a defi- 
nite, known amount of compen- 
sation, in place of the established 
method of paying a straight com- 
mission on business as earned, 

This it accomplished through 
the guarantee of a minimum 
drawing account, ranging from 
$12.50 to $17 per week for each 
salesman, thereby insuring a cer- 
tain, definitely established income 
every week, regardless of the vol- 
ume of business obtained. 

While dealers, naturally, antic- 
ipated that they would recover 
these advance guaranteed expen- 
ditures through sales of automo- 
biles, nevertheless the acceptance 
of this principle by this trade on 
faith, involved adding many 
thousands of dollars to their pay- 
rolls. 

This forward step on the part 
of the automobile retailing trade 
is likely to have far-reaching ef- 
fects on the economic relation- 
ships between employer and em- 
ploye, as has already been indi- 
cated in certain other industries. 


Oakland Chevrolet 


Has Record Shipment 
Oakland, Calif., Sept. 14.—The 
first solid boatload of automobiles 
ever to leave the Port of Oakland 
sailed out of the Golden Gate a 
few days ago. Carrying a $250,- 
000 cargo of Chevrolet passenger 
cars and trucks, the American- 
Hawaiian freighter “Arizonian” 
cleared for Portland, Ore. and 
Seattle, Wash., carrying to the 
dealers of the Pacific Northwest 
the largest single shipment ever 








to leave the local Chevrolet plant. 
Emergency crews of longshore- 
men worked all day at the How- 
ard terminal to get the huge 
automotive shipment loaded 
aboard in time for sailing. 





Maintenance Men Meet 

Muskegon, Sept. 14.—The first 
annual convention of the Michi- 
gan Automotive Maintenance 
Assn. closed here Sept. 4 with an 
attendance of 1,000 service men. 





This was the first time service 
men from an entire state had 
been called together. 





Houde Case Holds «Spot’’ 
As Section 7-A Test Looms 


(Continued from Page 1) 


with its decision. As a result the 
case was referred to the NRA for 
removal of the Blue Eagle. 


The Labor Board is empowered 
to place the case also in the 
hands of the Department of Jus- 
tice and close observers in official 
circles in Washington are of the 
decided opinion that this will be 
the next step in compelling ob- 
servance of the labor provision in 
the National Recovery Act. 


Board Rule Stands 

Though the Labor Board had 
no statement to make following 
the company’s notification of its 
non-compliance, it was indicated 
at the Board’s offices that that 
body will stand on its decision 
which was predicated on legal 
decisions and precedents as far 
back as President Wilson’s war- 
time labor board. In two of the 
cases of that Board which finally 
reached the Supreme Court, 
though that tribunal did not pass 
on the legal rights of the parties 
under the Board’s ruling, the 
court did state, it was pointed 
out, that the principles involving 
majority rule laid down by the 
Board were “just and reason- 
able.” 


Throughout the series of moves 
on the part of the Houde com- 
pany before the Buffalo Regional 
Board and the National Labor 
Relations Board hearing in 
Washington, the company con- 
tended that it felt it was its duty 
to deal with the minority as well 
as the majority group. 

Vote Was Close 

In the case of the Houde com- 
pany, the minority group repre- 
sents a sizeable number of work- 
ers. The election held Mar. 23, 
1934, resulted in 1,105 votes being 
cast for the United Automobile 
Workers’ Federal Union No. 
18839, while 647 were cast for the 


Houde Welfare and _ Athletic 
Assn., the so-called company 
union. In addition there were 


approximately 400 employes who 
did not vote. 

The company, in effect, said: 
“Who shall prevent us from 
hearing the demands that come 
from the association or the group 
that did not vote? We feel that 
it is not only our right but our 
duty as well to deal with their 
representatives while, at the same 
time, we continue to deal with 
the union.” 


Therefore, the Houde position 
probably will form the test case 
involving Section 7a that will be 
carried to the Supreme Court. 


Behind the Houde. company 
very likely will be found aligned 
the automobile industry whose 
interest in the case is two-fold. 


The first interest the motor car 
industry has in the case is that 
it concerns a corporation which 
manufactures accessories widely 
used by its members. The second 
consideration is that there is in- 
volved the proportional represen- 
tation method of determining 
collective bargaining provided for 
in the automobile _ settlement 
made last Spring. 

Nulliffes Agreement 

The automobile industry and 
other employers of labor take the 
position that the Houde decision 
nullifies the automobile settle- 
ment, since it enjoins bargaining 
with the majority as representa- 
tives of the entire group of work- 
ers, while the automobile plan 
provided for dealing with a group 
of representatives chosen in pro- 
portion to the numbers for whom 
they are to speak. 

It was pointed out at the 
National Labor Relations Board, 
however, that the automobile set- 
tlement was arrived at by agree- 
ment. 

In its decision, the National 
Labor Relations Board held that 
dealing with various groups 
would be an untenable position 
for an employer in which he 
would find a fruitful source of 
discord within his organization. 
That it does not oblige the em- 








ployer to operate on a closed- 
shop basis is indicated in that 
part of the decision which states: 


“The rule does not compel em- 
ployes to join the organization 
representing the majority. It 
does not establish a closed shop, 
nor necessarily lead to a closed 
shop; that being a matter for 
negotiation.” 

The majority-minority issue is 
one which has arisen in many 
labor disputes. It is involved in 
another decision which followed 
close upon that issued in the 
Houde case, namely, the Guide 
Lamp Corp. of Anderson, Ind., a 
company which is a component 
part of the automobile industry. 


First Ruling 


Prior to the Houde decision, 
the National Labor Relations 
Board had not ruled on this issue 
but came close to it in its de- 
cision in the case of the Tubize- 
Chattilon Co. of Hopewell, Va., in 
which the United Textile Workers 
of America was recognized as the 
organization to represent workers 
at that plant. It did not specify, 
however, that this union should 
be the exclusive representative of 
the Hopewell workers. 


The Houde case is regarded as 
an important one both for em- 
ployer and the workers. For the 
employers it lays down the rule 
how they are to carry on their 
negotiations with their employes. 
For labor, and particularly for 
organized labor, it rules out the 
possibility, in instances where the 
old-line union wins an election, 
of a company union existing by 
its side. 

There is the fact, however, that 
the company union still may be 
victorious, in which case it would 
have the right to represent the 
employes in an entire plant. To 
obviate this eventuality, it is seen 
as squarely up to the organized 
labor group so to recruit its 
strength to offset the power of 
the company union. 


Violation Ruled 

On Sept. 1, the Labor Board 
ruled that the Houde company 
had violated Section 7a of the 
Recovery Act by interfering with 
the self-organization of its em- 
ployes and refusing to deal with 
the United Automobile Workers’ 
Union, affiliated with the AF of 
L. The Board officially notified 
the Houde company of its ruling, 
attaching the following warning: 

“Unless within 10 days from 
the date of this decision the 
Houde Engineering Corp. notifies 
the board in writing that it 
recognizes the United Automobile 
Workers’ Federal Union, No. 
18839, as its employes’ exclusive 
agency for collective bargaining 
and that, when requested by the 
union, it will enter into negotia- 
tions with the union and en- 
deavor in good faith to arrive at 
a collective agreement covering 
terms of employment of all em- 
ployes within the class which 
was permitted to vote at the elec- 
tion of Mar. 23, 1934, the case will 
be referred to the National Re- 
covery Administration and to the 
enforcement agencies of the Fed- 
eral Government for ap»ropriate 
action.” 

At the expiration of the 10 
days allowed for answer, the 
Houde company sent a telegram 
reporting that it was sorry it 
could not comply with the Board’s 
decision. 

May Go to Top 

The probability of the issue go- 
ing to the United States Supreme 
Court was evident in the later 
comment of the Houde company 
to the Associated Press: 

“The opinion of the Labor 
Board lays down conclusions of 
law and rules of action that vio- 
late the constitutional rights of 
the company and of its employes 
and are directly contrary to the 
decisions of the highest courts of 
the land and the principles of 
law and the Constitution.” 
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Institute Second Suit 


Against Wis. Car Code 


Madison, Sept. 14.—A suit chal- 
lenging the constitutionality of 
the state recovery act, the prin- 
cipal point at issue of which is 
the validity of the used car allow- 
ance under the automotive code, 
was filed Sept. 6 in the circuit 
court of Dane county. 

Plaintiffs in the case are the 
Henneman Motor Co., Chippewa 
Falls; the Edwards Motor Co., 
the Bailey Motor Car Co., and 
the King-Braeger Co., all of Mil- 
waukee. Named as defendants 
are Atty. Gen. James E. Finne- 
gan, Robert L. Wiley, district at- 
torney of Chippewa county; Law- 
rence C. Whittet, state code ad- 
ministrator; L. D. Frint, deputy 
administrator of the Wisconsin 
Motor Vehicle Retaling code, and 
Jesse A. Smith, director, Wiscon- 
sin Motor Vehicle Retailing code. 

A previous suit was filed by the 
Gibson Auto Co., Inc., Oskosh, on 
Aug. 24. 





offered in similar contests. John 


Chick knows his psychology. 

Entre nous, four years ago this 
week, Chick joined Cadillac as 
general sales manager. 

* * * 

OLD DOC QUIZ, fact finder 
extraordinary for General Motors, 
otherwise Buck Weaver, director 
of the corporation’s customer 
research staff, finds that his 2,- 


ers in all parts of the country 
prove that the youth of America 
hardly can be called speed-crazy. 
His research discloses that the 
younger generation wants a top 
cruising speed only three and 
seven-tenths miles per hour 
greater than that voted by the 
adults who replied to the check- 
up. 

Doc Quiz finds the kids really 
are safety-conscious, more so per- 
haps than the older generation, 
but both groups agree that an 
extra margin of speed and pick- 
up is essential to safety in cop- 
ing with modern traffic condi- 
tions. But what appeals to me in 
this research doctor’s summing up 
of this phase of his investigation 
is the expression of opinion of 
the youngsters as to automobile 
radio. They think radio makes 
for slower, safer driving. For, 
as one college chap expresses it, 
“even the fastest kind of fox trot 
doesn’t blend nicely with a speed 
of over 50 miles an hour—and 
with waltz time I find myself 
slowing down to 40 or less.” 

* * * 


AND MEBBE 
kids are not digging deep into 
automobile subjects. Doc tells of 
the formation of the Royal Line 
Automobile Club of Stockbridge, 
Mich., a town of 715 inhabitants, 
made up of youngsters. The 
president is 16 years of age and 
he and his fellow club members 
are organized for the purpose of 
keeping pace with scientific prog- 
ress in scientific America, with 
particular reference to advances 
in automotive design. The boys 
hold weekly meetings and sink 
their teeth deeply into every sub- 
ject pertaining to the motor car. 

They say that “when we con- 
sider that the future of the auto- 
mobile industry, as well as the 
future safety of our streets and 
highways is very definitely in the 
hands of the younger generation, 


this kind of movement takes on} 


deep implications.” 
a * * 


THERE COMES to the con- 


ductor’s desk “Facts and Figures | 


of the Automobile Industry,” 1934 
edition, as compiled by the Cana- 
dian Automobile Chamber 
Commerce, under the direction of 
its manager, J. L. Stewart. 

In a way our Canadian cousins 
are a step ahead of their friendly 
rival in this country, the NACC, 
as it gives figures for the first 





| Sparks 


(Continued from Page 1) 





| past 90 days. 


you think the} 


| Pontiac publicity. 


of | 








The action is one for declara- 
tory relief, it was stated by one 
of the attorneys. Great difficulty 
has been experienced by the code 
authorities in securing enforce- 
ment of the act, it was pointed 
out, and the courts will be asked 
to expedite the hearing in order 
that the trade may be able to 
govern itself under the code. 

It is complained that the en- 
forcement of the code seriously 
affects the companies’ rights, 
property and business, in that it 
attempts to prohibit them from 
accepting in trade used automo- 
biles at allowance prices in ex- 
cess of those listed in the official 
guide; prohibits the sale of new 
automobiles at less than full list 
prices and prohibits the granting 
of discounts, commissions, re- 
bates and gratuities. 


It is alleged the motor com- 
panies have been subjected to de- 
mands for assessments for the 











Chris 
y Sinsabaugh 





half of 1934. 


Which perhaps ex- 
plains why the book comes along 


so late in the year. We who are} 
working on ADN’s Review and} 
Reference number, scheduled for 
publication as of Oct. 31, can ap- 





preciate the work entailed in 
gathering the essential figures. 
ob OK a 


CANADA’s motor vehicle pro- | 


am . | duction in 1933 amounted to 65,-| 
000,000 questionnaires to car own-| 


852 cars and trucks, with a sale} 
value f. o. b. of $38,630,463. Ex-| 
ports of cars and parts were val- 
ued at $9,843,361, an increase of 
$2,800,000 over 1932. They com- 
prised 20,403 cars and trucks 
valued at $8,506,059, and parts 
valued at $1,337,302, Showing the 
pickup this year, exports of cars 
and trucks for the first six months 
of 1934 consisted of 23,911 ve- 
hicles ~s compared with 8,714 for 
the similar period last year. 


There were 1,082,957 motor ve- 
hicles registered in 1933, a de- 
cline of 31,546 from the previous 
year, while Canadian motorists 
paid $47,044,157 in taxes in 1933. | 

* * * 


CAME TO TOWN from Butler, | 
Pa., for a week-end stay. Rube 
Gill, president of American Aus- 
tin, passes along the good cheer 
that the Bantam’s production is 
rapidly getting under way. He 
also announces the appointment 
of Charles A. Rohrback as sales 
and service manager, a position 
Rohrback has been filling for the 


Interesting, too, is that Sir 
Henry Austin is planning a visit | 
to this country around the first | 
of the year. The English com- | 
pany is all set on a $60,000,000 | 
program for 1935, Gill says Sir | 
Henry writes, the largest in the| 
history of the concern. English | 
Austin is including 30,000 units 
of the size corresponding to the| 
Bantam made here, which shows | 
acceptance of the small car not 
only among the British but in all 
parts of the world, English Aus- 
tin doing a large export business. 

* oe * 

IN THE COLUMN the Fourth 
Dimension, conducted by my col- | 
league, Ray Blackwell, is the an- | 


nouncement that Hal Ressler has | © 


joined the MacManus-John-Adams | 
advertising agency to handle 
That’s adver- 
tising news, of course, but this 
column cannot help commenting 
on the appointment. To me it 
seems only natural that Ressler | 
should be chosen for the job see- | 
ing as how he handled Chevrolet 
publicity under Harry Klingler for | 
five years and for several months | 
before the agency switch he also 
was associated with Klingler at 
Pontiac. If I had been Klingler, 
I, too, would have picked Ressler, 





who doesn’t have to take his hat 
off for anyone when it comes to 
writing automobile publicity. 


payment of expenses incurred in 
the enforcement and administra- 
tion of the code, and that it pre- 
vents them from carrying on 
legitimate business and from “en- 
joying, using and disposing of 
their property.” 

The complaint expresses the 
fear that if the companies violate 
the code, criminal proceedings 
will be instituted against them. It 
is claimed that the provisions 


constitute an unauthorized and | 


unlawful delegation of legislative 
authority to the executive branch 
of the government; that Article 4 
of the motor vehicle retailing 
code fixes prices of a lawful com- 
modity by arbitrary and unlawful 
methods; that they deny the right 
to carry on a lawful business in 
a lawful manner. 

It is further claimed that the 
code and act adopted there un- 
der are unreasonable, arbitrary, 
oppressive and_ discriminatory; 
that they take and destroy prop- 
erty and property rights without 
just cause or reason and that 
they confiscate property without 
due compensation. 


PERFORMANCE means 
speed at top of test hill in 
the case of those cars that 
were able to reach the top 
in high gear; in the case of 
those cars which had to 
shift to second, distance 
on hill made in high gear. 


Ethyl contains suffi- 
cient lead (tetraethy!) 
to make it the world's 
quality motor fuel 


NEXT TIME GET 


% ETHYL 








West Coast Distributor 
Opens Battle on Car Code 


(Continued from Page 1) 


in Federal Judge Wm. P. St. 
Sure’s court by McAlister. His 
principal objections to NRA con- 
trol, he told the Court, were that 
the code was being secretly vio- 
lated without the violators being 
punished, and that the prices on 
used cars were set by the Na- 
tional Code Bureau, located at 
St. Louis. 

“That bureau,” McAlister testi- 
fied, “lists cars in San Francisco 
at higher prices than they are 
being sold here. If there was no 
code, a good merchant could take 
a ‘turn-in’ at the price his judg- 
ment dictated and not at a price 
set by a committee sitting 2,000 
miles away.” 

McAlister contended that the 
NRA was not fair to the public 
and was causing him a loss in 
business. 





“Under the code,” he said, “I 
cannot even tell a customer 
where he may go to sell his car. 
Furthermore, the public knows 
the maximum price set for ‘turn- 
ins’ and can demand that figure, 
regardless of the condition of the 
car. That is not fair to the man 
who takes good care of his car.” 

McAlister also charged that his 
competitors’ factories had au- 
thorized their distributors to cut 
prices, while his factory insisted 
that he must observe the code 
figures. 

Motor car men up and down 
the Pacific Coast are watching 
the McAlister case with interest, 
many of them claiming that the 
NRA code, as far as the automo- 
tive industry is concerned, is on 
trial here now. 
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Draft to | Propose 


Depreciation Based on Age 
of Unit Figured In Months 


(Continued from Page 1) 


inal cost, price listings showing from the best information avail- 
the chassis prices of models back | 
for several years are being pre- 
pared. Body and equipment cat- 
alogs also are being worked out 
which will 
price of such items. 

The tentative draft of the code 
is as follows: 


CODE PROVISIONS 
maximum 
allowance 

commercial 
determined 


publication. 
prices shall be figured 
on the regular chassis only, as de- 
scribed under the specifications for 
particular 
Explanation—lIt 
paragraph 
depreciation from which 
maximum 
governed by actual 
used com- 


APPRAISAL OF COMPLETE 
determining 
maximum allowance 


determine maximum commercial 
computing 
purchase 
of trade-in 
rates specified below. 


Explanations—!It 


equipped 
equipment 

following 
determine 
commercial 





recognized 





governing 
allowances 
impossible, 
allowances, 
it is necessary, in setting the max- 
imum amount which 


equipment. 
The Commercial 





Car Official 


listing of commercial car 
commonly 


jincludea 


equipment. 


scale of depreciation based on the 
: and which 


apply to all trucks. commercial 


DEPRECIATION CHART 


nent, and shall 
consideration 


equipment, 


commercial chassis upon which it 
i regularly 
Depreciation 


equipment 


depreciation, 


price shown 
mentioned 


equipment 


described in the equipment catalog 


described 





mounted. 
Equipment 


catalog shall not be con- 


mantled from the unit, and in that 
allowance 
convertible 
determined 
Committee. 


computed 





Executive 
Depreciation 


chart reaches 
of $25.00 
maximum 
permission 
Advisory 


equipment. 
or unwilling to supply evidence of 

purchase 
checking 
numbers, 


allowance 


Committee, 
this value. determine 
the starting point of production of 
computing deprecia- 
commercial 
capacities 

EXPLANATION 
following 
information 


hereinafter explana- 


desirable, concerning the 


giving all due consideration to the 
consumer. 

Explanation—The percentages of 
depreciation 





following outline 
commercial 
uncontrolled 


supplement 





¥ t : A equipment 
period of approximately six I hoa. 


1i following 
preceding 


(gasoline 
refrigerator 
complete 
commercial 


represented 
Everything 


$2.374.840.00. 


humanly discretion 
age resale value of a truck 
‘oe presented 
appralsé 

In order that the maximum ere daebad 
allowance established 
depreciation 


é appraised 
as possible reflect the actual value, 


accordance 
commercial 
percentages governed 
much as possible by the used worth 
commercial 
determined 
commercial 
REPORTING 

For the purpose of checking the 
accuracy of the depreciation tables 
used, and to permit changes to be 
tables as found ad- 


In order to properly identify any 
chassis being 


following items should 


serial number, engine size, N.A.C.C, 
tonnage rating and the 








market conditions, commercial | cases where 
vehicle dealers will be required to 
report to the Association, on form 
Association, 
sales of used commercial 
equipment, 
sumers. These sales reports will be 
Association, 
if advisable, 


establish 
purchase 
that the starting point of produc- 
of that model 
purchase to compute 
preciation. For example, if a truck 
been carried 
or three years and 
is unable to 
definitely the date of original pur- 


analyzed 
when and 
ciation rates shown 
changed, 
Administrator. 

a reliable 
that dealers may know the original 
of vehicles 


approval establish 


determine 
number the year of production and 
beginning 
Association 


considerable 
deprecia- 
months for the first 





model of each make of truck shall 
published 


information 
manufacturer 


The final conclu- 
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Truck Retailing Supplement 





sion, however, was to depreciate 
by months straight through. 


It was recommended that we 
show in the catalog identification 
data only on those trucks of which 


there are 1,000 or more registered 
in the United States. 

The following items of special 
equipment were discussed thor- 
oughly and completely and _ the 
suggested new list prices shown 
below were arrived at only after 
a considerable amount of discus- 
sion and in every case Were re- 
viewed after being first set: 
CABS 

The final recommendation on 
cabs was that in those cases 
where the chassis on which the 
cab is mounted had an original 
list price of less than $1,000, cab 
valuation of $100.00 would be 
used, If the list price of the truck 
was over $1,000, a cab suggested 
price of $175.00 is to be used. All 
sleeper cabs will carry suggested 
list price of $350.00 


It was recommended that inas- 
much as the body equipment on 
the light commercial (% to % 
ton) models usually are sold com- 
plete by the factory, that we 
show the original factory list 
price on these models just as we 
now do in the Official Guide. 


PANELS—1™% ton and up. 
These prices cover panels integ- 












ral with the cab and apply only 
to panel bodies 62 inches or less 
in height. 
Se ee k.vk.b6s605 es 250.00 
Se... 8. Serer eee 275.00 
Be SOOR DOG scence nneec 25.00 
Be. See. WN 6s 6 ke éee eae 425.00 
Be ROGG POG 6 és cscvcege 500.00 
PANELS—(2 unit) Enclosed, 
These prices apply to panels 
which are not integral with the 
cab and in those cases where a 2 
unit job is offered for trade these 





and to them must be added cab 

prices as shown above. 
S EOE DOG 6 kc cscs eas $ 250.00 
© £066 BOGE oc cccccss 300.00 
EO TOOC BOGT..ccccicccs 350.00 
oe eee ee 400.00 
oe Be DO ecccces ven 450.00 
BS BOGE DOGS. ccccccvens 550.00 
14 foot body 650.00 
16 foot body 1,050.00 
18 foot body 1,450.00 
20 foot body 1,850.00 
21 foot body 2,050.00 
22 foot body 2,250.00 





EXPRESS 
The suggested list prices of Ex- 
press bodies are as follows: 


, £006. BOOT ccccceceosce Oe 
S £00t DOGG icestessaes Oe 
S Be Ms dK 60o we baae 100.00 
We Mee Ws 66464000020 125.00 
11 foot body..... err 150.00 
Pe SOR BR. cb acescane 175.00 
ce ee Wn éewacesens 200.00 
oe SOS WE sos 40680 . 225.00 
Be BOGE DORM i cccceccaee 250.00 
ee ere re 275.00 


CANOPY—AND/OR SCREENED 
SIDES (Fixed top). 
Final recommendation list prices 





for this model are that the same 
prices would apply as suggested 
for the integral panel: 
8 foot body...........$250.00 
 SOG6 BOE se icsccecres 275.00 
RO EGGS BOG. oc c0002000 325.00 
oe eS ae 425.00 
gp a OS eee 500.00 
STAKE OR PLATFORM 
In reviewing the stake or plat- 
form prices, it was finally con- 
cluded that a break-down should 
be made according to the original 
chassiS price because there is a 
great deal of difference between 
the platform put on the average 
light duty truck and that put on 
the average heavy duty truck. 
Following are the final recom- 
mended list prices: 
Original Original 
chassis chassis 
list price list price 
less than over 
$1,000 $1,000 
7 foot body...$ 80.00 $ 80.00 
8 foot body... 80.00 80.00 
% foot body... 90.00 90.00 
10 foot body... 100.00 100.00 
ll foot body... 110.00 110.00 
12 foot body... 120.00 180.00 
13 foot body... 140.00 200.00 
14 foot body... 200.00 225.00 
15 foot body... 250.00 
16 foot body... 5.00 
17 foot body... 
18 foot body... . 
19 foot body... 500.00 
20 foot body... 575.00 
21 foot body... 650.00 
22 foot body... 725.00 
Full consideration was given to 
the fact that there is usually a 





slight extra charge when new for 
stakes but it was the concensus of 
opinion that it would be far easier 
and simpler to cover stakes and 
platforms with the same schedule 
of prices. 


HIGH RACK 

Add $40.00 
above. 
GRAIN BODIES 

Add $15.00 to stake prices. 
STOCK BODIES 

Same as High Rack. 
SIX WHEEL UNITS 

In the discussion of 
list prices on six wheel units, the 
matter of the original price and 
capacity of the truck was again 
deemed very important. To sug- 
gest prices on these units’ the 
committee found it necessary to 
divide trucks into three groups. 
On truck chassis where the orig- 
inal price was less than $1,000, a 
suggested list price for six wheel 
units was set up at $800.00 for a 


to the stake prices 


suggested 


prices Will apply to the body only | 


unit, $500.00 for a dead 

On truck chassis with 
an original price of $1,000 to 
$2,500, suggested prices are—live 
axle, $1,200; dead axle, $1,000. On 
trucks selling for more than $2,500, 


axle 
axle unit. 


live 





the new suggested prices were— 
live axle, $1,700, dead axle, $1,500. 
DUMP BODIES 

The final discussion of sug- 
gested list prices on dump bodies 


ended up with the recommendation 


that the N. A. D. A. investigate 
through contacts with dump body 
manufacturers and decide for 


themselves fair list prices to show 
for dump bodies, giving due con- 
sideration to light and heavy duty 
units of all sizes. The only recom- 


mendations made on prices were 
that all gravity bodies be carried 
at $100.00 and all hand hoists at 
$125.00. 
TRAILERS 

The same recommendation .as 
was made with dump bodies was 
made regarding trailers. It was 
suggested that the N. A. D. A,, 
through contacting with trailer 
manufacturers, set up for itself 
the suggested scale of list prices. 


B—MARKETING RULES 


The following Marketing Rules 
shall take effect 30 days after the 
approval of the President: 

(1) No dealer shall sell a new 
(new car) motor vehicle at retail 
to a consumer for less than fac- 
tory list prices, plus an amount 
jequal to— 

(a) Equipment at list prices. 

(b) All taxes paid by dealer ap- 


plicable to the motor vehicle sold, 

(c) Average cost of transporta- 
tion from factory of said dealer 
or shipments received by said 
dealer during a 60-day period as 
shown by sworn statement of said 
dealer. 

(d) Dealer's actual cost of han- 
dling (including such items as (w) 
unloading, (x) assembling, (y) 
conditioning for delivery and (z) 
interest actually paid by said 
dealer, but not to exceed 90 days 
on cost of transportation). 

The only exceptions to these 
prices shall be sales to proprie- 
tors’ immediate families or mem- 
bers of his organization when for 
the personal use of such buyer. 
Motor vehicles sold to employees 
for use in their employer's busi- 
ness as demonstrators or execu- 





tives’ cars, and cars used as dem- 
onstrators by dealer, must be so 
registered with their trade asso- 
ciation, or with the State Advisory 
Committee; demonstrators and ex- 
ecutives cars shall not be sold to 
a consumer at retail for less than 
full retail price except when they 
have been in use for a period of 
at least 60 days from the date of 
registration, as aforesaid, and 
have had at least 3,500 miles ac- 
tual road usage, or when the 
manufacturers have made public 
announcement of a change in 
model. 





EXPLANATION 

Note: Sales to Federal and State 
Governments and _ sub - divisions 
thereof are now eliminated from 
the control of this Code through a 
“stay” made by the NRA on July 
31st, 1934. 

Note: To the Code 
Vehicle Retailing 
Article IV Title B 
Rules, and following 
(1) there shall be 
graph 1-A which is 
tirely with the sale 
motor vehicles to 
chasers, 

(1-A) FLEET SALES 

(A) The sale of trucks 
users at prices below the 
retail price to individual users is 
here recognized as sound as long 
as discounts thus allowed are 
reasonable, and are granted only 
to bonafide fleet purchasers. For 
the purpose of establishing bona- 
fide fleet purchasers jin this re- 
spect, a fleet purchaser is defined 
to include: 

(1) One who purchases 
more trucks during any current 
and consecutive twelve months’ 
period, for use in his own or his 
company’s business, 

oR 

(2) One who establishes the fact 

that his total purchases of motor 


Motor 
under 
Marketing 
Paragraph 
inserted Para- 
concerned en- 
of commercial 

Fleet pur- 


of the 
Trade 


to fleet 
regular 


five or 


vehicles for use in his own or his 
company’s business in any con- 
secutive tWelve months’ period 
has reached a volume of not less 
than $15,000 exclusive of trans- 
portation, delivery and handling 
charges, tax on price of equip- 
ment, bodies and accessories not 


included in standard factory speci- 
fications. 


(B) In order to insure that all 
fleet purchasers including those 
purchasers who make their pur- 


chases in different districts of the 
industry, but which purchases col- 
lectively reach the qualifying 
number or total sum, and so that 
when they have thus qualified, the 
discount shall then be paid, the 
method of such payment is here- 
with established. On those motor 
vehicles delivered to Fleet Pur- 
chasers the manufacturer may bill 
such vehicles to the dealer at 3 
per cent less than the regular 
dealers’ discount. If the delivery 
is made from the dealer’s stock, 
the factory may charge its billing 
price to the dealer to conform to 
the above provision. If it develops 
the purchaser does not qualify as 
a quantity purchaser, the regular 


discount will be restored by the 
manufacturer to the dealer or 
dealers who made such delivery. 


crease 
stipulated 


count 
chaser 


chases shall 





dealer as above stipulated 


(6), 
the 
written. 


concerning 


who 
tered 
the sale of new equipment 
livery 
Code 

contracts. 

cancellable 
mediately. 





of trucks through their own 
tory 


N.A.D.A. 
be actively engaged in the selling 
of trucks and commercial vehicles 
as dealers, 
above 
tail 


the 
Authority of the M.V.R.T. 


Initial payment of discount to any 


in 
the 


qualified fleet purchaser shall, 
all cases, be made through 
manufacturer. 

(C) Discount is payable when 
the Quantity Purchaser furnishes 
satisfactory proof of having quali- 
fied as provided in Sub-Paragraph 
(A) of Paragraph 1-A, discount is 
payable as earned and as soon as 
practical after proper proof of 
qualifying is supplied to the man- 
ufacturer by the Fleet Purchaser. 

(D) Each manufacturer of com- 
mercial vehicles who wishes to in- 
the amount of discount 
above in Paragraph B 


to qualified Fleet purchasers as 
stipulated in Sub-Paragraph A of 
Paragraph 1-A may do so under 
the following terms and condi- 
tions: 

(1) Rach manufacturer must file 
with the Truck Sub-Division Code 
Authority his schedule of dis- 


counts which he proposes to allow 


in addition to the 3 per cent here- 


inbefore stipulated and upon the 
filing of such schedule it must be 
approved by a majority vote of 
not less than three-fourths of the 


members of the Truck Sub-Divi- 
sion Code Authority. If approval 
of this schedule is properly en- 


dorsed by the Truck Sub-Division 
Code Authority it shall then be 
submitted for approval to the 
Code Authority of the Motor 


Vehicle Retailing Trade, subject to 


the disapproval of the Adminis- 


trator. 


dis- 
Pur- 


The qualification for 
of each class Fleet 
as indicated by the num- 
units purchased or by the 
dollar volume of his pur- 
mean: 


(FE) 


ber of 
total 


fleet 
the 3 
stipu- 
by the 
and— 


Second—The giving of additional 


First—All such qualified 
purchasers are guaranteed 
per cent discount above 
lated and which is paid 


as 


discount by a manufacturer _as 
stipulated in his filed qualifying 
and discount schedule shall mean 


that any discount offered or given 
by the manufacturer to one classi- 
fication of 
then in the future be given by the 
manufacturer 
classifications of 
when sold by any dealer handling 


fleet purchaser must 
all such similar 
fleet purchasers, 


to 


the particular make concerned in 
the schedule filed and during the 
term therein stipulated. 

Third—<All discounts’ shall be 
paid only when and if the fleet 
purchaser has qualified, as set 
forth in Paragraph A. 


(F) After approval of the manu- 


facturer’s schedule of discounts 
(such approval is_ stipulated 
above) such schedule may not be 


changed until approval of the new 
schedule 
tained 
effect 
changes are approved. 


been 
then 
after 


properly ob- 
only go into 
such revised 


has 
and can 
30 days 


(5), 
by 
now 


(2), 
are 
the 


(3), (4), 
all covered 
M.V.R.T. as 


Paragraphs 
(7), (8) 
Code of 


be added 
Vehicles. 
industry 
term contracts en- 
July 1, 1933, for 
for de- 
the 
such 
are 
im- 


Paragraph (9) shall 
Commercial 
(9) Members of the 
have long 


into since 


in 1934, shall file with 
Authority copies of 

All contracts which 
shall be cancelled 


(10) So long as the maker of any 


trade marked truck (or his suc- 
cessor in business) continues to 
make and supply repair parts 
therefor, it shall be an_ unfair 
method of competition for any 
other person to make and supply 
repair parts for such trucks, un- 


less (a) the name of the maker of 
such 
is plainly marked on such part (or 
if this is impractical) then on the 
package or 
said 
packaged and sold without imitat- 
ing labels and in such a manner as 
to 
user that 
the maker of the original truck, 


repair parts for such truck 


unless (b) 
marked 


tag; and 


parts are otherwise 


ultimate 
made by 


the 
not 


to 
are 


clearly 
they 


show 


(11) It shall be an unfair trade 
practice to sell trucks on a war- 
ranty other than the current 


standard warranty of the National 
Automobile Chamber of Commerce. 


TRUCK SUB-COMMITTEE 
Provision is made here for the 


inclusion of a Truck Sub-Division 
Code Authority to 
members to be 
Chairman of the 
Committee as follows: 


consist of ( ) 
appointed by the 
National Control 


( ) from the Truck Manufac- 
turers’ Group which group is 
especially engaged in the selling 


fac- 
owned retail outlets. 


( ) from the members of the 
and which dealers must 


but not in the group 
termed “factory owned re- 


outlets.” 


( ) members from 
N.A.D.A. and National 


the staff of 
Code 


Note: The present structure of 


the administrative organization of 
the Code of the Motor Vehicle Re- 
tailing Trade is 
administrative 

Commercial Car Supplement. 


to serve as the 


body under this 
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Southern Texas Dealers See Only Gloom In Cod 





of the Code by the ruling will result 


us by automobiles being publicly 


Request Prompt Action in a tremendous aggregate loss to 


purchased and passing into private 


given. 


To Escape Bankruptcy hands at whatever discounts are 


Brownsville, Tex., Sept. 14.—The 
Brownsville Herald recently pub- 
lished an article pouring forth 
the gloom that has settled over 
the automobile dealers in the 
Lower Rio Grande Valley of 
Texas, such gloom being caused, 
so the dealers say, by the opera- 
tion of the Motor Vehicle Retail- 


ing Trade Code. 


At a dealer meeting, with 50 
dealers present, a resolution was 
passed asking that immediate 
steps be taken to present the 
dealers’ complaints to the proper 
members of the National Recov- 


ery Administration. 


Among other complaints, the 
valley dealers said that their sec- 
tion was predominantly agricul- 
tural, not industrial, and there- 
fore they could not share in any 
benefits that might accrue 
through increased wages paid to 


industrial employes. 
Labor Item 


Another point the _ dealers 
brought out was that the lower 
class of labor employed in that 
section was not capable of earn- 
ing even the code wage minimum, 
if employers were compelled to 
observe the maximum hours 


clause of the code. 


The dealers ask that something 
be done to brighten up their pros- 
pects a little bit, stating that 
under the present conditions they 
are faced either with voluntary 
retirement from _ business, or 


forced bankruptcy. 
The resolution is as follows: 


BE IT RESOLVED by the Auto 
Retail Dealers in the Lower Rio 


Grand Valley of Texas, as follows: 


That immediate steps be taken 
to present to appropriate authori- 
ties of the NRA the following facts, 


figures and conclusions: 


I. We are unanimously of the 
opinion that the NRA Code of the 
Motor Vehicle Retailing Trade can- 
not be applied to our businesses 
and those businesses survive, under 


present conditions in this area. 
Agricultural 
A. Because the Rio Grande Valley 


is predominantly an agricultural sec- | 
tion, and the industries which might | 
be affected by the NRA in raising | 
wages, lessening hours and increas- | 
ing purchasing power virtually do} 
not exist, and we subscribers to the | 


Code are therefore operating almost 
alone in a section not advantageously 
affected by the Code. 


B. Because our section has been | 
visited by two catastrophes of major | 


magnitude; one natural, the other 


man-made. The first, the visitation | 
of two tropical hurricanes’ which | 


almost completely destroyed our 
citrus crop, which is one of our 
main sources of revenue—and the 
second, the collapse of prices for 


our winter and spring vegetables | 


during the crop year of 1933-1934, 
which cut off the second main source 
of revenue. To which should be added 


the restrictive effect of the Bank- | 


head Bill, which will permit no more 
than two-thirds of our cotton to be 
marketed tax free, and has delayed 
the marketing of that two-thirds 
to the point that it constitutes a 
serious menace to our business. 

C. Because the Code as to hours 
and wages, does not fit the labor 
conditions of the Rio Grande Val- 
ley. First, because living expenses 
for light, heat, clothing, shelter and 
food are less here by far than in 
any other section of the United 
States. Secondly, because the lower 


class of labor which we must em- | 
Eloy is incapable of earning a fair | 
return on the minimum wage un- | 


less the hours of labor are increased 
beyond the Code limits—and their 


Overhead Higher 
wages, and therefore can take from 
us a large volume of repair business 


: sas increasing the volume of business 
to which we are legitimately en- & 


titled. Federal Governmental agencies either in units sold or in dollar 
Sie ; “yy... | value, has resulted in increasing our 
themselves contribute to this cut- overhead beyond all reason — in 
throat competition by patronizing| .ome cases as much as one hun- 
these garages that are able by! dred per cent. Conditions in our 
reason of no restriction to make! pusiness were bad enough before 
lower prices on repair work. this tremendous expense of doing 
F. Because the government itself} business was forced upon us, but 
has emasculated the Motor Vehicle] with this increase and without a 
Retailing Code by ruling that Na-| compensation return in gross profits, 
tional, State and Municipal Subdi- the condition is intolerable. Our 
visions may purchase their cars| reserves have been dissipated and 
for as much less than the list price} we are virtually without banking 
as the dealer can be persuaded| accommodations to carry us_ over 
or forced to quote, and in this = a pt ine time if there is a better 
section where we have a relatively | time ahead, 
enormous number of Independent III. Even granting that the Code 
School Districts, Roads, Drainage,| is to be enforced, our experience 
Flood Control, Irrigation and Navi-| during the past ten months has 
gation Districts, the emasculation! shown that used car losses are 








) 





h 


PSS EE For this highly- 
stressed part a nickel-molybdenum carburizing steel, 


usually of an analysis corresponding to S. A. E. 4615, 
is generally considered to offer the best possibilities for 


obtaining both the hard surface that insures wearing 


properties and the tough core that imparts strength. 


But this moderate degree of uniformity in practice 





with respect to analysis by no means makes the buying 


of the steel a cut-and-dried matter. In many character- 


scale of living has long been es- | 


tablished as far below that of aver- 
age American laborer. 
Report Losses 

D. Because the Fair Trade Prac- 
tices of the Code have been violated 
with impunity by many dealers to 
the knowledge of Code authorities, 
and therefore, those who have ob- 
served the Code have suffered loss 


of business which has gone to Code 


violators. 

E. Because competition with our 
service departments, in the form 
of the independent garage and serv- 
ice station, is not controlled by 
any restriction as to hours and 


istics, particularly those affecting operations in the auto- 
mobile plant, steels made to the same specifications may 
vary widely. 

Upon those matters of immediate vital concern to the 


automotive manufacturer, namely, machinability and 


_ BETHLEHEM jx ALLOY STEELS 


II. The Code, without materially | 








greater than ever before because| that in the near future business in 
it is a well known fact that many | our trade territory will have changed 
dealers will pay the limit of Code| appreciably for the better. 
allowance, regardless of the fact : Forecast Ruin 
that the value of the used car VI. We have survived the hazards 
| traded is much less, forcing a condi- | of a precarious business in this 
tion on practically all dealers to| and other sections for an average 
« y r 
fice . ee . | period of ten years; have been suc- 
go the Code limit or lose the busi-| cessful as business men go, as patri- 
ness. otic Americans are not only willing 
IV. Voluntary retirement from|} but anxious to do our part. We 
business or involuntary bankruptcy | have treated our labor sympathet- 
are the two situations confronting | ically and we believe justly. Yet we 
us. Our retirement from business} do not see any other outcome than 
will cut off hundreds of families| financial ruin in attempting te 
from a livelihood and place them| carry out our Code, at at present 
on relief rolls, thereby defeating | administered. 
the very purpose of the Code. No THEREFORE, it is the sense of 
new capital is available for a busi-| this meeting that copies of this 
ness that carries with it so little| resolution be furnished the local 
prospect for profitable operation. ane pene and the State 
and National NRA authorities, with 
Outlook Drab the request that they act as 
Vv. We are as well posted on! promptly as may be, investigate 
economic and financial conditions as| and verify our statement of condi- 
any class of merchants in this sec-| tions and afford us the relief which 
tion, know absolutely and without| is apparent we must have unless 
question there is no improvement] we are to be forced out of business 
reasonably in prospect — that is} and hundreds of our men thrown 
to say, a survey of Valley business| into the ranks of the UNEM- 
conditions does not justify the belief | PLOYED. 
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uniformity of heat-treating characteristics, Bethlehem 
has brought to bear every resource of knowledge and 
skill. Bethlehem’s experience on these problems has 
been acquired through years of living with the steel 
problems of the automotive industry. 

With Bethlehem Nickel-Molybdenum Gear Steel 
heat after heat moves smoothly through the factory’s 
heat-treating department. The number of gears per 
grind on the gear generator can be pushed up to a 
figure that means real savings in machining cost. Tooth 
strength is the highest that the analysis is capable of 


developing. Warpage is at a minimum. 


et 
iw) BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


STEEL 
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Industrial Sa 


ns 


Detroit, Sept. 14—-The business 
of making automobiles, combin- 
ing hazardous experimental tests 
and mass production, has become 
one of the safest of modern in- 
dustries as the result of sustained 
accident-prevention campaigns. 

Under the supervision of the 
Detroit Industrial Safety Coun- 
cil, automobile manufacturers this 
year have bent every effort to 
eliminate factory mishaps. They 
have been working on the prem- 
ise that over 90 per cent of all 
accidents are avoidable, the re- 
sult of ignorance and negligence. 

The Safety Council, an organi- 
zation of approximately 200 De- 
troit companies, has been ¢on- 
ducting safety contests every six 
months as part of the general 
safety campaigns. The result of 
the contest for the first six 
months of this year was an- 
nounced this week. It offers a 
graphic picture of the progress 
made toward safe working con- 
ditions in automotive plants. 

The engineering division of the 
Chrysler Corp. won the contest 
in the automotive group with a 
record of only three minor ac- 
cidents in over a million work- 
ing hours. This record was con- 
sidered remarkable because the 
winning division employs experi- 
mental engineers and scores of 
mechanics and test drivers who 
make their living testing new 
automobiles at high speeds. 


The Chrysler engineering divi- 
sion has an average of 1,201 em- 
ployes. They worked a total of 
1,060,594 hours during the six 
months contest period. The three 
slight accidents resulted in the 
loss of only 14 working days. 

C. T. Winegar, chairman of the 
board of directors of the council 
and director of personnel for the 
Chrysler Corp., announced the 
record established by the engin- 





Denver New Car Sales 


In August Have Gain 


Denver, Colo., Sept. 14.—Auto- 
mobile sales in the Denver area 
are increasing. A total of 5,940 
cars and trucks have been sold in 
Denver so far this year, an in- 
crease of 1,579 units, or 36 per 
cent, over the sales during the 
first eight months of last year. 
The 4,940 vehicles include 5,166 
passenger cars and 774 commer- 
cial cars and trucks. During the 
same period of 1933 only 4,035 
passenger cars and 326 commer- 
cial trucks were sold, according 
to the registered title records. 

That the motor-buying boom is 
continuing into the fall months 
is shown by the figures for Aug- 


ust alone. During the month 749 
passenger cars were sold, as 
compared with 587 in August, 


last year. August truck and com- 
mercial car sales totaled 117 
units, as compared with only 51 
in the same month a year ago. 


Coming Events 


SEPTEMBER 


19-21—Atiantie City, WN. J. 
Assn. Meeting. 


NatL Petroleum 


20-22—Washington, D. C. Trade Assn. Exec- 
utives Meeting. 
21-22—Cleveland, O. Nath Asm. Motorbuw 


Operators’ Annual Meeting. 
22-27—Cleveland, O. American Transit Aom 

Convention and Show. 
26-27—Columbus, 0. 

ers Assn. Convention. 


OCTOBER 


1-5—Neow York, American Society for Metals 
Meeting. 

1-5—Cleveland, 0. American Society of 
Safety Engineers’ Meeting. 


ifety Group 
Curbs Plant Accidents 


| 
Ohio Petroleum Market- 


Chicago Dealers 
Name Crist Head 


Hudson Toughness Tour 


BAY CITY 





SAGINAW 

— Of New Group 
eers. He said four factors, the 
number of employes, working Chicago, Sept. 14.— Results of 
hours, loss-time accidents and im- an election of officers of the re- 
provement over previous records, © DETROIT cently formed Automobile Deal- 
enter into the judging of the CREEK JACKSON ers’ Assn. of Metropolitan Chicago 
contest. —s COLDWATER were announced today. The vot- 


ing was by secret mail balloting. 


Robert C. Crist of the Robert 
Crist Co. was chosen as president, 
R. B. Sternberg of Sternberg 
Sales and Service as vice-presi- 
dent, Harry L. Siegel of Siegel 
Motors, Inc., as secretary, and 
William C. Stanlik of Franklin- 
Weber Motors as treasurer. The 
officers and Bernard Burke of 
Burke Motor Sales will form the 
board of directors. 


Organized in May, the associa- 
tion moved into new quarters two 
months ago at 2326 S. Michigan 
ave. James C. Gilruth has been 
appointed as executive secretary. 
He was formerly assistant gen- 
eral manager of the Chicago 
Automobile Trade Assn. 


While the engineering division 
won the safety honors in the 
automotive group, the other 
Chrysler units were not far be- 
hind in the standing. Vigorous 
educational campaigns have been 
in progress in all of the Chrysler 
plants. Every plant has its own 
safety engineer, who supervises 
the work of safety committees 
composed of executives and fac- 
tory workers. 


In the Plymouth plant, the 
safety committees have played 
an important part in reducing 
the number of accidents to a 
minimum. The Plymouth safety 
committees meet twice a month 
to discuss and recommend safety 
measures. 





MICHIGAN CITY 


LAFAYETTE 


MUNCIE 


SPRINGFIELD COLUMBUS 


INDIANAPOLIS 


TERRE HAUTE 





In addition to the educational 
campaign, the Chrysler Corp. has 
taken advantage of every me- 
chanical means to reduce accident 
loss. The safety engineers have 
erected guards around all moving 
machinery. New machines that 
test the air in the factories have 


Dallas Sales Drop 


Dallas, Tex., Sept. 14—New car 
sales here in August totaled 901, as 
compared with 948 for August, 1933, 
according to figures released by 
Herbert Watson of the automobile 
license bureau in the Tax Collector’s 





EVANSVILLE 


The outline map above shows the proposed toughness tour for Hud- 
sons and Terraplanes. Route was picked because of its difficulties. 


appointment of the Thinker Motor 


New Auburn Outlet Co. as Auburn distributor for the 


wine’ ~— ane = — Milwaukee, Wis., Sept. 14.—An-| state of Wisconsin. Paul Thinker| office. The month’s sales also fell 
© 0 provide further protec-| nouncement was made here today] is president of the company and H.| short of July figures, when there 
tion for the workers. by Auburn Automobile Co., of the} O. Chapman is vice-president were 967 new cars sold. 


LATEST CUMULATIVE NEW PASSENGER CAR 











se cumulative figures, showing the number of new passenger automobiles registered in each state during the preceding month are published by 
Se Daily News immediately upon receipt twice weekly. Figures supplied by R. L. Polk & Co., with the exception of New Jersey, which 
are wate by New Jersey Motor List Co., and Metropolitan New York, compiled by Sherlock and Arnold. 
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Arkansas 34] 912 4, 42) 191| 249] 389) | 389 18) | 495) 1; 24) 24) 562 14) 1] 18 
33 | 11 3} 67] 170) 251) 375| | 375 oj | 719) 14, 23) 765 8| | 9 
Delaware "34 6 2| 14 72 94] 140 | 140] 17 1 179 | 37| 30; 264] 20; 5| 25 
"33 13 6) 10) 5887] 86, 1] —s 87 12 | 164 | 22/27] 225] 18] | 18 
Florida ’34 | 29 7 89 415| 540 722| 2| 724 59 2 736| 7| 48 85 937 | 43} 20| 63 
38] 29 9| 86) 291 415 442| 2] 444 29] 3) 604) 4) 19| 81] 740] 55) 4| 59 
Georgia ’34] 57, #10 86 486 639] 777 4| 781 79 6| 1064 8} 110| 97; 1364] 44, 23| 67 
; 33] 50) = 21) 121! 496) = 688] 810) | 810 58) 7| (1173) 4|_— 81] 111) 1384] 41) | 42 
Maryland ’°34| 26 8} 91; 456 581] 683 683 | 64 1} 832 7; 105; 71) 1080] 29 16, 45 
33] 67 38 99 397, 601] 140! 4407 68) 3) 793' 3) —s51|_s«181| 1099] 54 1 58 
Minnesota 34] 57; 11) 89) 578) 735] 946 4, 950] 101) 3) 1143) 1} 141; 88 1477] 73) 37] 110 
33] 69 34] 152 635 890] sol] —3|_—s 804] 68] 9 1191] 2) 76) 188} 1534] 68 2| 70 
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33] 70 26) 129) 590| 815] 864] —2| ~— 866] 82 1 1571; |_|, 149) 1774t 84 2) 86 
North Dakota ‘'34] 11 3° 16 102 132] 253 1; 254] 11 1, 284 1; 20) 23) 340] 5| 2 7 
"33 | 6 9} 21] 137) 1734 165) 165] 8 271 9) bil 3a9] 4| | 4 
South Carolina ’34 26 4 60 338 428[ 577 577 | 28 789 38, 46) 901] 36 £414, 50 
°33 16 8 86, 373 483] 457) | 457] 16 _|_ 882| 15| 68! 981f 49} 1| 50 
Utah 34 | 9 5 39, 114 14167] 203 2) 205] 17 203 22); 19 261f 16 13, 29 
"33 | 8} 12) 36 112) 168] 118 | 118f 12) | 131) 1) 10 15) 169] 19 | 19 
Virginia 34 43! 16; 140| 623) 822] 1177 4 1181 84| 4| 1278) 9 80 116) 1571] 71, 27 98 
"33 37, 52 105) 344] 538f 733) 1) 734f 46) | 855) 2} 29} 128) 1060] 70 4| 74 
West Virginia 34] 38 22 115 £625, 8001 626 +#&=&51 6274 57 760 4, 1145 70 1005] 54, 14, 68 
33] 63) 23) 189) 498 773] «501 1} 502] 41 2 678 ( 19) 115 s91f 71 3) 74 
Wisconsin 34] 57| 27; 203 696) 983] 1298 1| 1299 123 4 1313 6, 211; 181; 1838] 78 34! 112 
38] 73 60) 251 732) 1116) 762) 4 766 101 7 995 8| 126) 219) 1456] 132 11) 143 
Total 15 states '34] 516 184, 1358 6605 8663] 10610 31| 10641] 908 31 12602 55) 1363) 1194 16153] 676) 279| 955 
for August 33] G14 1760! 6182) 8965] 7568) 18] 7586] 628 37| 12256] 37) 623] 1716] 15297] 780) 41] 821 
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United States 



































1-5——New York. American Welding Society 
Meeting. | 
1-5-—New York. Natl Metal Congress and 
Exposition. 
1-5—Cleveland, 0. NatL Safety Council 
Meeting. 
4-14—Paris, France, Automobile Salon. 
t-20—London, England. International Aste 
mobile Show. 
12-13—Tulsa, Okla. American Institute of | 


Mining and Metallurgical Engineers 
22-26—Phiiadelphia, Pa. American Foundry 

men’s Assn, Convention. 
22-26—Philadeiphia, Pa. International Foun- 

dry Congress. 
3i-Nov.2—New York. Nath Foreign Trad 
Council 
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Complete by 4 3 © = 2 
Months Pin a E 5 
o o ° - ° 
Siaié Oo | 
January ee 450| 500) 3960, 9679| 14589] 25828| 112| 25940] 2738| 183| 7223| 69] 557| 2363| 13133] 797) 122| 919 
1196 srt 3518] 11669] 17754] 13097] 211| 13308] 3816] 309| 29935] 293] 1039| 4842| 39734] 1491| 240| 1731 
February 255 5990| 16684| 23213] 28810) 137| 28947] 3205| 382 32| 1749| 4206] 34425] 1805| 767| 2572 
‘38 } 1503] 11811 3232) 8265] 14181] 10629] 111] 10740] 3047| 288] 25802] 177] 2146] 4807| 36267] 1416] 250] 1666 
March ~~ *34] 1879) 866| 9657| 30918] 43320] 46200| 178| 46378] 4962) 516| 50796| 153) 4602| 7259| 68288] 4153| 22.3| 6376 
’83] 1611] 1320] 3541| 9894] 16366] 15830| 119] 15949] 2951] 326] 26626] 213] 2401] 5212) 37729] 1581] 247| 1828 
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83] 2282| 1574] 5841] 15327] 25024] 25634] 243| 25877] 4413] 426 40407| 318] 3312| 7905| 56781] 2570| 316) 2886 
| May ~ *34] 3713 "9058| 33280| 47509] 67993| 225| 68218] 5310) 683| 57793] 963| 9330) 9238| 83317] 5451| 2705] 8156 
83] 2698] 1872| 8057) 24986] 37613 | cece See Soares eee _ 472| 62442| 395] 4383/10230| 73351] 3789| 354) 4143 
| June ~ '34] 3226) 1145| 9216] 34080| 47667] 64333| 173 8304] 499] 64525| 761 om 9025| 92294] 4659] 1995| 6654 
33] 3347| 2067| 9611] 29451] 44476] 34351] 242 Heeg 5601} 441| 55306] 452| 4487|10685| 76972] 4736] 372| 5108 
July +°34] 3256) 1372/10021| 38244) 52893] 63126| 158] 63284] 7946) 400| 66960) 593] 9188| 8613] 93700] 4202) 1928| 6130 
| 33] 4101) 2496)11244| 31895) 49736 38354) | 215 38569 5064 383 59420 442} 4438/11210| 80957] 4688) 331] 5019 








7189|60783 203764 288560 | 368850| 1248|370098 | 39822) 3366|348208| 3407|44880/51507|491190 | 27543|13185/40728 


| Seven months plus 15 "34 | 16824 
177865| 1415|179280 30969} 2682 1302174 2327/22829/56107/417088]21051| 2151/23202 


states for August 33 | 17352)12290|46804|137669 214115 
































Atlantic City, N. J., Sept. 14.— 
Endorsing the principle of rea- 
sonable gasoline taxes for road 


building and maintenance, Baird 
H. Markham, director of the 


American Petroleum Industries 


Committee, Wednesday placed all 
the resources of the petroleum in- 
dustries committee at the disposal 
of state gasoline tax administra- 
tors combating tax evasions and 
seeking to strengthen state gaso- 
line tax laws. 


Addressing a group of gover- 
nors, tax administrators, and 
representatives of the gasoline 
industry assembled at the open- 
ing session of the _ three-day 
North American Gasoline Tax 
Conference, Markham demanded 
that Federal, county, and munici- 
pal governments withdraw from 
the gasoline tax field. He in- 
sisted that the revenue from 
gasoline should be raised only by 
a reasonable state tax, and should 
be applied to the specific purpose 
for which it was levied. 


“Any failures to collect reve- 
nues in full are costly to govern- 
ment and disastrous to industry,” 
said Markham. “It is my sincere 
hope you will not only welcome, 


REGISTRATIONS 15 STATES FOR AUG. 1934-33 


until all 48 states or completed United States totals for the 
Montana and Virginia Wisconsin totals for August are repeated in this 
error in an earlier compilation, 


NON-AFFILIATED MANUFACTURERS 


The complete cumulative 
New states shown today include 





STATES 


Arkansas "24 
"83 
Delaware _ / 34] 
Sa 733) 
Florida 34 | 
= 33 | 
Georgia 34 | 
as 33 | 
Maryland 34 | 
es _ 733] 
Minnesota 34 | 
be : 33 | 
Missouri 34 | 
—_ 33 | 
Montana 34 
"83 
North Carolina =i 
"33 
North Dakota __ "34 
es "33 
South Carolina . ”»& '34+4 
a ; 33 | 
Utah "34 
oa "33 
Virginia 34 
"33 
West Virginia / 34 
"33 
Wisconsin _ 34 | 
a 33 | 
Total 15 states 34 | 
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but actually use, the resources of 
our national and state organiza- 
and of such county and 
municipal groups as have been 
and will be created.” 

Experience 


tions, 


a_ strong, 


Wayne County Ford Sales 
Double in Eight Months 


Detroit, Sept. 14.- 
V-8 passenger cars and commer- 
cial units in Wayne county dur- 
ing the first eight months of this 
year more than doubled sales for 
the same period in 1933, it is re- 
ported by the Dearborn branch of 
the Ford Motor Co. 

Ford passenger and commercial 
sales during the first eight 
months of the year totalled 25,682 
units as against 12,515 units in 
the same period of 1933. 
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the past few 
years has revealed that the gaso- 
line tax rate not only must be 
reasonable, but the tax adminis- 
trator must have the backing of 
enforceable 
law, he asserted, but this condi- 
tion is gradually being overcome 
as shown by the fact that last 
year the gasoline tax laws in 22 
states were improved. 


Sales of Ford 


appear each week, 
Arkansas, 
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API Offers to Aid States 
In Gas Tax Evasion Fight 


Textile Strike 
Seen As Blow to 
Sales in South 





Atlanta, Ga., Sept. 14 (UTPS).— 
That the textile strike in the 
South, at least, may seriously 
curtail used car sales and so ef- 
fect the entire automobile indus- 
try in the section is the opinion 
of Atlanta automobile dealers. 


“While we have not yet felt the 
effects of the present strike,” 
Says one used car manager, 
“there is no question but that it 
will result in the sale of fewer 
used cars and, if continued, cause 
a still more serious piling up of 
used car stocks than exists at the 
present time. 


“Particularly is this true in 
cities where the cotton mills are 
the principal industry. I know 
several used car dealers who de- 
pend almost entirely upon the 
mill operatives for their business. 
It is no secret that, since the 
advent of the NRA, more opera- 
tives than ever have purchased 
automobiles. Not only will the 
strike act as a check upon any 
more sales, but those who have 
purchased cars will be unable to 
pay for them, and dealers will 
have to take back a large number 
of cars on which divided pay- 
ments are now being made by 
mill hands. 


“We are feeling the strike di- 
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rectly—and will feel it more as 
weeks go on—in the fact that 
used car dealers in the mill cen- 
ters, who used to take quite a 
number of cars off our hands 
each month, are now taking none 
at all. If the dealer cannot move 
used car stocks, naturally he 
cannot sell new cars, for he can- 
not afford to get too much of his 
capital tied up in used car stocks 
on hand. So there you are!” 

Thus the automobile dealer, 
along with almost everyone else 
in the Southeast, is keeping one 
eye on the textile strike and hop- 
ing that the President’s media- 
tion board will get busy and 
secure quick results. 


8,348 Vehicles Financed 


During July in Canada 


Montreal, Canada, Sept. 14.— 
The number of new and used au- 
tomobiles, trucks and buses fi- 
nanced was 8,348 in July, 10,482 in 
June and 5,852 in July, 1933, and 
the amount of financing was $3,- 
618,053 in July, $4,253,549 in June 
and $2,137,692 in July, 1933. 


New vehicles financed num- 
bered 2,776 in July, 3,457 in June 
and 1,775 in July, 1933, while used 
vehicles numbered 5,572, 7,025 and 
4,077 for the same three months. 
The amount of financing for new 
vehicles was $1,913,474, $24,456,095, 
and $1,145,803, and for used ve- 
hicles $1,704,579, $1,797,454 and 
$991,889 respectively. 
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SECOND WEEK IN SEPT. 
1925-1933 





1925 


Two-millionth Chevrolet comes off 
the assembly lines... . E. S. Gorrell, 
formerly of Marmon, named as vice- 
president of Stutz. . .. Jesse G. 
Vincent, vice-president of Packard 
engineering, sets new world’s 150- 
mile motor boat record in Chris- 
craft II, averaging 56.5 m.p.h.... 
Len W. Bowen, first president of 
Cadillac, dies. 


1926 
Stearns adopts worm drive for 
passenger cars. ... Anderson Mfg. 
Co., of Rock Hills, S. C., the South’s 
one automobile manufacturer, mak- 
ing Anderson car, which was in- 
corporated for $3,500,000, sold at 


auction. . . . Initial production of 
the Flint in the Elizabeth, N. J., 
Durant plant, starts. . .. John C. 


Chick, now general sales manager 
of Cadillac and at this time the 
newly appointed head of Chevrolet’s 
New England branch, hands out 
diplomas to first crop of graduates 
from Chevrolet’s service school at 
Boston. 
1927 
Ford has spent $50,000,000 re-tool- 
ing for the production of his new 
car. . . . Cannonball Baker drives 
a two-ton six-cylinder GM _ truck 
carrying 5,176 pounds, from coast 
to coast in 5 days 17 hours. . 
George Hubbs is appointed vice- 
president of sales ¢f Pierce-Arrow. 
..- GM authorizes exchange of tweu 
$25 par shares for one of common. 
. Twenty milion dollars worth 


of Nash stock is owned by company 
employes, it is announced. 
1928 


Seaman Body Co., Nash affiliate, 
has spent $2,000,000 on plant addi- 


tions. . . . An announcement reads 
that the British rubber monopoly 
will end Nov. 1... . B. F. Goodrich 


spends $1,500,000 for a new ware- 
house at Akron. ... Sloan, Willys 
and other brass hats sail for Euro- 
pean automobile shows. 


1929 


Chevrolet moves M. D. Douglas, 
assistant sales manager, to the post 
of manager of general parts and 
service, naming John C. Chick to 
succeed Douglas. . .. C. S. Hen- 
shaw, who had been doing a volume 
of business ranging from $5,000,000 
to $7,000,000 annually, sells his 
Boston Dodge distributorship to Bel- 
mont Motors. . . . Packard adopts 
a four-speed transmission. 
White’s annual compilation of sta- 
tistics shows that 17,865 White 
trucks, each of which had done 
better than 100,000 miles in 1928, 
had traveled in excess of two bil- 
lion miles. 


1930 


American Mathis, Inc., under the 
direction of W. C. Durant, is an- 
nounced. It plans to introduce into 
the American market a small Mathis 
ear of French design, with 50,000 
production the first year. ... W. L. 
Colt becomes head of Dodge New 
York, Inc. . . . John C. Chick is 
named as general sales manager of 
Cadillac, succeeding Lynn McNaugh- 
ton. ... Bureau of Standards reports 
the production of rubber crystals 
which means “hard rubber.” : 
New Durant four at $695 announced. 

1931 

Department of Commerce figures 
that the American public is spending 
annually $8,000,000,000 for automo- 
bile upkeep. Mark Harris is 
named as chief engineer of Gabriel. 

. Six-stroke cycle engine appears 
in Germany. 
1932 

Chevrolet closes its Janesville, 
Wis., plant because of high taxes. 
... Dodge advertising account goes 
to Ruthrauff & Ryan and the Plym- 
outh account to J. Stirling Get- 
chell. ... Fred Rockelman, formerly 
president of Plymouth, becomes 
president and general manager of 
Continental. Studebaker and 
White linked in $85,000,000 merger. 


1933 


Reo announces a new Flying Cloud 
and Franklin a new Airman series. 
. Arthur C. Newby, one of the 
pioneer car manufacturers’ and 
former president of National, dies. 
Harry H. Elmer, formerly 


general manager of Haynes, dies. 

















| 
} 
} 
‘ 











18 


Ability to Do G 


AUTOMOTIVE DAILY NEWS, SATURDAY, SEPTEMBER 15, 1934 


Rapid Service Tools 3 Key To New Station Success 


Good Work 


Quickly Pays Dividends 


By E. M. 
a I PUT up one of these new 
neighborhood service and 
sales stations or one of the feed- 
er type what do 
I need and what 
will such sta- 
tion cost me?” 
is the question 
most frequently 
asked by visit- 
ing dealers as 
they check over 
the stations 
now in opera- 
tion here in De- 
troit. 

The question 
of equipment 
has been given careful considera- 
tion. Quick service is the point 
which interests the car owner 
and invites him to drive his car 
in for such work as he may need. 
This means that the dealer who 
proposes to put up one of the new 
stations must realize that his 
ability to render quick service de- 
pends entirely upon his being 
equipped to give the kind of serv- 
ice he advertises. Equipment, of 
course, will depend upon the type 
of station. 


Lifts Essential 

In average station invari- 
ably two grease hoists or lifts at 
least have been installed, one of 
them being of the “roll on” type 
and the other permits the car to 
be hoisted with the wheels run- 
ning free. The cost of this equip- 
ment varies slightly in different 
locations but will average approx- 
imately $300 per unit. 

In addition the plants now op- 
erating have all tools and as- 
sorted nozzles and connections 
for greasing any type of car. The 
observer will also note that in 
every case all the equipment 
needed is displayed conspicuously 
and located so that the tools may 
be handled without any loss of 
time. 

Some extent of the volume of | 
greasing jobs which may be ob- | 
tained by intelligent salesmanship 
is noted in one station which has 
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been in operation only two} 
months. In July this station 
handled 433 greasing jobs or 


practically 15 per day and had a} 
gross profit from that service 
alone of approximately $400 while | 
the amount of oil sold for crank- | 
cases and transmission added an- | 


other $150. In August greasing 
jobs ran to 405 while the oil 
sales not counting the sales at} 


the pumps increased 22 per cent. | 
Motor Analyzers 

An important point which the | 
station operators are stressing is 
proper adjustments for the motor, | 
including carburetion and igni-| 
tion, and so forth. To do this 
work practically every station has 
installed a motor analyzer. The 
variation in choice of these de- 
vices is in keeping with the costs 
but it has been found that no 
quicker way of getting acquainted 
with the owner can be accom- 
plished than when the owner is 
standing alongside the analyzer 
watching a diagnosis of his motor 
being made. This device shows 
him clearly how far off his igni- 
tion or gasoline adjustments may 
be. 

The station which was checked 
for these operations shows that 
in August 252 car owners had 
their motors gone over by the 
analyzer operator, the returns be- 
ing $599.85, while in July the| 
number of mechanical diagnosis 
made showed a return of $537.69 
and in both cases new spark | 
plugs, as well as other material | 
was sold which aided in bringing 
the motors to top notch perform- | 
ance condition. The dealer in 
this case declares that car own- 
ers who have had their motors 
checked and adjusted are the 
best service boosters he has, as 
the car gives the owner better 
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performance and in many in- 
stances better gasoline economy. 

In this connection the writer 
observed a new device being used 
by several dealers. It is a small 
tool used for resurfacing the dis- 
tributor points. An owner com- 
plained about his motor missing. 
A check-up on the distributor 
points showed them to be pitted, 
but not to an extent to require 
replacement. Instead, the me- 
chanic removed the points and 
placed them in the small tool and 
soon had the contact surfaces 
leveled off and in proper shape. 
The cost to the car owner was 
much less than new points and 
his motor began clicking off like 
a new one. The device enabled 
the station operator to save 
money for the car owner and 
thereby add another friend to his 
list. 


Electrical Sales 

Spark plug cleaners constitute 
another important part of the sta- 
tion equipment and while plug 
cleaning itself brings in a cash 
return, the careful checking for 
worn or broken plugs creates an 
opportunity for sales of new 
plugs. Battery charging is an im- 
portant field and the neighbor- 
hood station, which in view of 
coming cold weather also has a 
stock of new and “loaner” batter- 
ies, will open the way for real 
neighborhood service sales. 


The usual shop equipment of 
benches and tools enables the 
station operators to take care of 
the average quick repair jobs. In 
the feeder type stations this 
equipment is limited as the bulk 
of the heavy repair jobs is sent 
to the main plant. 

Some of the larger stations 
have gone in for brake testing 
machines of various types of 
manufacture and report good 
business. Others have also added 
wheel aligners including appa- 
ratus for checking caster and 
camber and have an easy job 
selling the car owner that kind 
of work by showing him undue 
wear and tear on his tires result- 
ing from curb bumping. 


U.S. 





June July 
1934 1934 
Buick 8304 7946 
Cadillac £99 400 
Chevrolet 64525 66960 
LaSalle 761 593 
Oldsmobile 9180 9188 
Pontiae 9025 8613 
Gen. Mot. Total 92294 93700 
Gen. Mot. 
excl. Chevrolet 27769 26740 
Ford 64333 63126 
Lincoln 173 158 
Ford Total 64506 63284 
Chrysler 3226 3256 
De Soto 1145 1372 
Dodge 9216 10021 
Plymouth 34080 38244 
Chrysler Total 17667 52893 
Chrysler 
excl. Plymouth 13587 14649 
Terraplane 4659 4202 
Hudson 1995 1928 
Hudson Total 6654 6130 
Studebaker- 

Rockne 6226 AT45 
Lafayette 1361 1409 
Nash 1342 1216 

Total Nash Motors 27038 2625 
Auburn 177 602 
Austin 58 35 
Continental 23 19 
Franklin 45 12 
Graham 1291 1532 
Hupmobile 669 692 
Packard 581 840 
Pierce-Arrow 193 220 
Reo 465 467 
Willys 772 938 
Miscellaneous 18 26 


Grand Total, U.S. 223642 228760 
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Southwestern Motor Sales, Fort and Russell St. (top), Detroit, operating as a feeder station in con- 

junction with the main plant at 7033 West Fort street. Note the big sign “Quick Service All Makes.” 

In operation now for nearly two months, the plant under the management of William Reed and Floyd 
Ostrum, the feeder station has been setting records in sales and service. 





No attempt has been made by 
any station operators to stock up 
on general accessories confining 
themselves as a rule to the pack- 
ages put up by the factory ac- 
cessory sales departments. Many 
have stocked up on special and 
seasonal items which should have 
an easy sale this Fall and Winter. 
Car heaters are now being shown 
along with automobile radios. 
Radios which require only a few 
moments time for installation are 
having a steady sale although it 
has been noted that radios are 





CORRESPONDING MONTH 


being sold more at the time of 
sale of the new car because of 
the fact that the radio price is 
being added to the bill of sale 
and being split up into install- 
ments with the car payments. 
Tire Selling Easier 

Tire selling has been changed 
into an easy sales job. While the 
car is at the gas pumps or when 
up on the hoist the salesman has 
a better opportunity to point out 
to the owner the condition of the 
tires and point out the necessity 
for new ones. 


Records of the} 


various stations show that tire 
selling is on the increase and that 
it is a profitable part of the busi- 
ness. Tires are conspicuously dis- 
played at every station. 

“What do these new stations 
cost?” Well, that is a question 
which each dealer has to conjure 
with all by himself. Detroit sta- 
tions vary in cost all the way up 
to $16,500 without the equipment. 
The land rentals are low in that 
in almost every case the land 
owner is glad to get a lease with 
a progressive merchant. 





Summary—Comparison New Passenger Car Registrations—July 1934 


PREVIOUS MONTH THIS YEAR YEAR TO DATE (7 MONTHS) 


Increase or LAST YEAR 
Decrease 1934 Increase Per Cent 
July Over or Decrease 1934 Increase or of Total 
June 1934 July July over 1933 Decrease over 1933 Industry 
Units Per Cent 1933 1934 Units Per Cent 1933 1934 Units Per Cent 1933 1934 
358 4.3 5064 7946 + 2882 -+ 56.9 30341 38914 - §573 -+ 28.3 3.5 3.2 
99 19.8 383 £00 17 -+ 4.4 2645 3335 690 -+ 26.1 8 3 
2435 lL g¢ 59420 66960 7540 12.7 289918 335606 45688 t 15.8 33.4 27.4 
168 — 22.1 442 593 151 -+ 84.2 2290 3352 -+ 1062 + 46.4 3B 3 
8 c on 1438 9188 4750 +-107.0 22206 43517 r 21311 + 96.0 2.6 3.6 
: 412 + 1.6 11210 8613 2597 23.2 54391 50313 — 4078 — 7.5 6.3 4.1 
+ 1406 + 5 80957 93700 +-12743 15.7 401791 475037 + 73246 + 18.2 46.3 38.8 
— 1029 8.7 21537 26740 + 5203 + 24.2 111873 139431 + 27558 + 24.6 12.9 11.4 
- 1207 — 1.9 38354 63126 24772 + 64.6 170297 358240 +187943 +1104 19.6 29.3 
<i 8.7 215 158 57 — 26.5 1397 ait 180 — 12.9 2 A 
- 1222 1.9 38569 63284 24715 + 64.1 171694 359457 -+187763 +109.4 19.8 29.4 
+ 30 9 4101 3256 845 — 20.6 16738 16308 — 0 — @4 Se ce 
1 9097 + 19.8 2496 1372 1124 45.0 11881 7005 — 4876 — 41.0 1.4 6 
+ 8s05 - 8.7 11244 10021 1223 — 10.9 45044 59425 + 14381 + 81.9 5.2 4.9 
+ 4164 + 12.2 31895 38244 + 6349 -+ 19.9 131487 197159 + 65672 + 49.9 15.1 16.1 
+ §226 11.0 19736 52893 + 3157 + 6.3 205150 279897 74747 + 836.4 28.6 22.9 
1062 - 7.8 17841 14649 — 3192 — 17.9 73663 82738 + 9075 + 12.3 8.5 6.8 
- 457 - 9.8 4688 4202 186 Ce 10.4 20271 26867 t 6596 -+ 82.5 2.5 2.2 
67 — 3.4 331 1928 1597 +482.5 2110 12906 + 10796 +6511.7 2 11 
— §24 — 7.9 5019 6130 1111 + 22.1 22381 39773 17392 -+ 177.7 2.6 3.2 
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25 26.2 551 602 51 t 9.3 34579 2901 678 — 18.9 4 & 
23 39.7 335 35 300 89.6 2518 776 1742 — 69.2 | a 
4 - 17.4 328 19 309 94.2 1081 911 — 170 — 15.7 an a 
33 73.3 153 12 141 92.2 828 336 — 492 - 59.4 a ° 
+ 241 18.7 1144 1532 388 33.9 6275 8461 + 2186 + 84.8 7 a 
-+- 23 3.4 694 692 2 2 4349 3397 - 952 — 21.9 5 3 
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+ 27 14.0 230 220 - 10 4.3 1130 1154 + 24 + 2.1 a 1 
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Reach New Lows 
In Quotations on 


Motor Holdings 


By C. J. ALEXANDER 


New York, Sept. 14.— Selling 
of motor shares listed on the New 
York stock exchange was less in- 
sistent this week. The price move- 
ment was mixed, and while the 
trend for the group as a whole 
was downward during most of 
the week, the pace of the decline 
was slower than last week. Trad- 
ing continued light. 

Quotations on many of the 
stocks of the car and truck com- 
panies touched new lows for the 
year and this was true of a 
smaller number of the parts and 
accessory company shares. Gen- 
erally speaking, the motor shares 
performed as well as the stock 
market as a whole. 

Weekly Price Averages 

The Automotive Daily News 
weighted stock price averages 
showed the following changes in 


the week ended Sept. 12: 
Last This 
Week Week Change 
24 motors 20.85 19.59 — 1.26 
10 car-truck companies 21.72 20.40 — 1.32 
10 parts-accessories 17.20 16.33 — 0.87 
4 tire-rubbers 16.49 15.23 - 1.26 
The price average for the 24 


motors is at a new low for the 
year, this being due to the fact 
that prices of the car and truck 
stocks in the past week sagged 
to new low levels for 1934. The 
shares of the car and truck com- 
panies exert the greatest influ- 
ence on the ADN weighted av- 
erage. 


Although both the parts and 
accessory and the tire and rubber 
groups were weak, price averages 

these classifications held above 

for the year. The 

G was reached 

he tire and 

, came early 

n Aug t rly disturb- 

was the \ in the tire 

rubl hares in the past 

week. Firestone «u.splayed the 

firmest tone among the leading 

issues of this group. 

Automotive Group Down 

The automotive group as a 
whole and the car and truck sec- 
tion were off 6.1 per cent during 
the week in average price, while 
the decline in the parts: and ac- 
eessories was 5 per cent and in 
the tire and rubbers 7.7 per cent. 
considerable 


anda 


Wall Street gave 
attention to the resignation of 


two of the Fisher brothers, Fred 
J. and Charles T., from General 
Motors Corp. and, as usual, all 
sorts of rumors accompanied the 
announcement. The final con- 
clusion, however, was that about 
the only effect would be a rein- 
forcement of the already domin- 
ant position of the du Ponts in 
the company. Rumors of dissen- 
tion between Western and East- 
ern interests within the corpora- 
tion were dismissed. 


Electric Auto-Lite Permit 
The New York Exchange this 
week announced that $11,534,000 
of United States Rubber Co.’s 5 
per cent bonds, due in 1947, had 
been removed from the list, leav- 
ing $55,466,000 still listed. The 


bonds removed represented an 
accumulation of retirements dis- 
covered when the Uxchange 


checked the rubber company’s ap- 
plication for registration under 
the Securities Exchange Act. 

Electric Auto-Lite Co. has re- 
ceived from the Exchange auth- 
ority to list 3,023 additional shares 
of preferred stock used in part 
payment for Corcoran-Brown 
Lamp Co. 

All motor companies with stocks 
now on the Stock Exchange are 
expected to file applications for 
registration under the new law, 
although the applications have 
been somewhat slow in coming in. 
The information required in the 
application forms is so great and 
so much in detail that the work 
of getting it up has been great 
It is possible that the date for 
the filing of the applications may 


be extended to give some com-| 
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panies further time. ie 


Reo Motor Reports 

The Reo Motor Car Co. lost only | 
$10,982 in transactions in its in- | 
vestment securities between Jan. 
1, 1929, and Dec. 31, 1933, accord- 
ing to a report prepared by Ernst 
& Ernst and Miller, Bailey & Co., 
certified public accountants. This 
report has been sent to stock- 
holders. A lot of other companies 
undoubtedly wish their losses on 
investment securities during that 
period had been no larger than 
those of Reo. 

Many Firms Declare 

Mack Trucks, Inc. came 
through this week and declared 
its regular quarterly dividend of 
25 cents a share on the common 
stock, payable Sept. 29 to stock- 
holders of record Sept. 21. 
Postponement by the company 
of its dividend meeting from last 
week to this caused rumors that 
the payment would be passed. 

Marlin-Rockwell declared its 
regular quarterly dividend of 50 
cents a share on the common 
stock, payable Oct. 1 to stock- 
holders of record Sept. 20. 

Other dividends declared in the 
last week follow: 

Goodyear Tire & Rubber Co. 
of Canada, quarterly of $1.25 on 
the common, and quarterly of 
$1.75 on the preferred, both pay- 
able Oct. 1 to stock of record 
Sept. 15. Goodyear Textile Mills 
declared the $1.75 quarterly on 
its preferred, payable Oct. 1 to 
record Sept. 20. 

Perfect Circle Co. regular 
quarterly of 50 cents on common, 
eo Oct. 1 to record of Sept. 
9. 





Seek W-O Agreement 

Waukesha Motor Co. regular 
quarterly of 30 cents on common, | 
payable Oct. 1 to record Sept. 15. | 

Noblitt Sparks Industries, Inc., 
quarterly of 30 cents on common, 
payable Oct. 1 to record of Sept. 
20. This company previously paid 
25 cents quarterly. 

3ondholders and 
Willys-Overland Co. 
holding meetings in 
reach an agreement 
ture of the 


of 
are 
effort to 
the fu- 
Pending 


creditors 
still 





an 
on 
company. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Sept. 14, 3:20 P.M.—The stock market had an- 
other bad break today, shares of the automotive compa- 
nies sagging along with the stocks as a whole. A number 
of new lows for the year were registered. There was 
some buying at the close to bring recovery, but the lead- 
ers were lower for the day. 





completion of negotiations, the 
receivers have withdrawn their 
request to the court that they be 
permitted to resume operations. 
In the meantime, there isn’t much 


S. Carolina Gas Fees 
$680,299 in August 


Columbia, S. C., Sept. 14.—-Gas- 


a ; ; line tax collections for August 
activ > lis shares of | ° ' : 
ego el the Hated shares o totalled $680,299.42, as against 

Stockholders of the Reynolds $588,197.73 for the same month 
Spring Co. have authorized as last year, according to official 
increase in the authorized com-| “8uUres released by W. G. Query, 
mon frome 200,000 to 400,000 shares chairman of the South Carolina 
and a change in par value from| 7@X Commission. 
none to $1 a share. The deficit Collections for the first eight 


months of the year were $5,065,- 
968.52, as compared with $4,225,- 
128.60 for the corresponding pe- 
riod of 1933, it was stated. 


Torrington’s Profit 


Torrington, Conn., Sept. 14. 
Net profits of the Torrington Co., 


of $268,803 shown in the balance 
sheet has been charged against 
paid in surplus which amounts 
to $613,026. 
Schedule P-A Hearing 

Holders of securities and cred- 
itors of the Pierce-Arrow Sales 
Corp. have been summoned to a 
court hearing in Buffalo on Sept. 








17, at which time reorganization | ™kers of wire wheel spokes, and 
of. the compan will be con-| i subsidiaries, totaled $2,231,488.31 
: : pany for the year ending June 30, 1934, 
sidered. as compared with $1,260,994.13 for 


Some stockholders of the White] the previous year, it was reported 
Motor Co. have brought suit for| at the annual meeting Sept. 4 in 
$3,295,495 against officers of the| Portland, Me. The figure covers 
company. The suit charges ar-| net profit after deduction of reserve 


rangement by which Studebaker | for ee The — represent 
obtained control of White was | about $5.98 per share. 
illegal. 
Chicago Steel Firm 
Half Price T thi 
a f rice ags Chicago, Sept 14 Steel opera- 
Richmond, Va., Sept. 14 (UTPS) tions in the Chicago area kept pace 
Half-price automobile tags for Vir-| with the national trend this week 
ginia go on sale Oct. 1, it was an-| by showing a rise of one point to 
nounced. No estimate has been made| 24 per cent of capacity. The gain 
of the number of Virginians who| over the preceding week was smaller 
will avail themselves of this oppor-| locally than nationally, but the level 
tunity of licenses. | remained higher by 3.1 points. 


securing 
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July Financing 
Has Big Spurt 
Over ’33 Figure 


Washington, Sept. 14.—Auto- 
mobile financing for July, as re- 
ported to the Census Bureau here 
by 282 identical organizations, 
showed an increase over the same 
month last year but was under 
the total for June, 1934. Whole- 
sale financing this July amounted 
to $90,294,039 against $57,866,453 
for July of 1933, as compared 
with the aggregate of $102,706,- 
220 set in June of the current 
year. 

A tremendous increase is shown 
in wholesale financing for the 
first seven months of 1934 as 
compared with the corresponding 
period last year. For the Janu- 
ary-July span in 1933 financing 
totaled $296,005,072, while this 
year the figure mounted to $637,- 
920,715, a vivid barometer of the 
increased activity in the auto- 
motive industry. The total num- 
ber of cars involved in the financ- 
ing operations was _ 1,407,688 
against 948,997 for the seven- 
months’ period of 1933. The 255,- 
449 figure set in June of this year 
fell to 251,611 for July. 


At retail, financing totaled $65,- 
092,674 for this July, which is to 
be compared with $43,333,572 last 
year, and $68,842,069 in June of 
the present year. The seven 
months’ total this year, however, 
runs far ahead of the same period 
a year ago. The figures are, re- 
spectively, $356,605,522, and $206,- 
672,612. In the case of used cars, 
financing was slightly greater in 
volume in July than in June; 
namely, $28,601,292 for July and 
$28,400,756 for June. In July, 
1933, used car financing, on the 
basis of the 282 identical organi- 
zation reports, aggregated $20,- 
542,189. 

In the used 
total for the 
of this year 
corresponding 
year a total 
set; last year, 


ear field also the 
first seven months 
is far ahead of the 
period of 1933. This 
of $164,445,464 was 
$114,492,675. 


Chevrolet, Reo, Fargo 
Land Govt. Contracts 

Flint, Sept. 14.--The Chevrolet 
Motor Co. has been awarded con- 
trac ts for 82 trucks amounting to 
$57,924.14 and the Reo Motor Co. 
of Lansing has been awarded a 
contract for two trucks totaling 
$3,384.08, according to announce- 
ments received here the past 
week from the War Department 
in Washington. 

The Fargo Motor Corp. in De- 
troit, according to the same an- 
nouncement, was awarded con- 
tracts for 2,638 trucks totaling 
$2,243,892.34. Fargo was awarded 
contracts previously for 3,133 
trucks, with Chevrolet receiving 
contracts for 101 trucks at the 


same time. Reo also previously 
had received contracts for two 
trucks. 

. 


Buy W-O Plant 


Montreal, Sept. 14.—Receivers for 
the Willys-Overland Co., were given 
permission in United States District 
Court at Toledo, Ohio, to sell the 
plant and equipment of Willys-Ov- 
erland, Ltd., Toronto, to the Can- 
adian Bank ‘of Commerce, under an 
agreement, whereby Willys-Overland 
receives $25,000 and is released from 
liability on a note for $500,000 it 
guaranteed for the Canadian subsid- 
iary. The plant is to be taken over 
by Acme Gear and Drill Co., of 
Toronto. 


New Sparta Plant 

Sparta, Mich., Sept. 14.—-Sparta 
Foundry, having outgrown its pres- 
ent office space, has commenced a 
new $10,500 building, work on which 
has already been started. The new 
building, which will be a two-story 
brick, will have the superintendent’s 
office and heating plant on the first 
floor, with main offices on the see 
ond. 











Ligh pedal pressures 


are a thin g of the past! 


PEDAL PRESSURE 


WITH BENDIX POWER 


BRAKES 


STOPPING DISTANCE 


WITH UNASSISTED BRAKES 


' e can stop any car, truck or bus 


with less pedal pressure, in less time 
and less distance, when equipped with 


Bendix B-K Controlled Vacuum Power. 


That sells automobiles! The whole 
motoring world is becoming more and 
more comfort-conscious, safety-conscious. 


Brakes are today’s spotlighted subject. 


Accidents are going out of fashion. 
““Hard-pedal”’ brakes make hard-selling cars. 
These two facts point like flaming signs to 
the simple, time-proved Bendix B-K Con- 
trolled Vacuum Power Brake as the answer 


to 1935 stopping in 1935 traffic. 


If you doubt this, and pin your selling 





faith to unassisted brakes particularly on 
large cars (whether mechanical or hydraulic 
in actuation) you’re going to make sales 
easier for every competitor who can offer 


stopping that’s in tune with today’s traffic. 


For ten years these great muscle-aiding 
life-savers have been serving motorists all 
over the world. Today, as has long been 
the case, of all power brakes in use, over 
96% are Bendix. That simple fact proves 
all that needs proving. 

Bendix Power Brakes can be fitted to virtu- 
ally any chassis with minimum disturbance 
of layout. Often the final cost sheets will 
show uo increase at all in total vehicle cost! 


Why not investigate ? 


BENDIX PRODUCTS CORPORATION 
401 Bendix Drive + South Bend, Ind. 
(Subsidiary of Bendix Aviation Corporation) 


BENDIX 


CONTROLLED VACUUM 


OWER BRAKES 





